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The Leading Fire Insurance Company of America. py ty te. +8 
MAITNA INSURANCE CO. 
ot Gara WM. B. CLARK, President. AENRY ¢ Rees, | Assistant Secretaries. 
Cash Capital, - - - §$ 4,000,000 00 S©— Jima? \~.. Northwestern Branch,) WM. H. WYMAN, Gen’! Agt. 
ite ie = Le | ie Omaha, Neb.) W.P.HARFORD, Ass’t Gen’! Agt. 
Cash Assets, - - - 12,627,621 45 = 
ies oe Pacific Branch, ) BOARDMAN & SPENCER, 
Total Liabilities, r ~ 8,818,774 70 ! San Francisco, Cal. | General Agents. 
Net Surplus, - - - 4,808,846 75 ‘he . * 
Ae ¥ Ss \ Yo \ my Inland Marine ) CHICAGO, ILL., 145 La Satle St. 
Losses Paid in 80 Years, - 88,197,749 32 gagseeeh: = CONN. Ke Department. { New York, 52 William St. 


Western Branch: 


Rina Building, 413 Vine St, © KEELER & GALLAGHER, General Agents. 


PUTTING YOUR BUSINESS IN SOME COMPANIES IS LIKE 
KEEPING YOUR MONEY IN A PASTEBOARD BOX INSTEAD OF A MODERN SAFE 
WHEN YOU HAVE BOTH IN YOUR OFFICE. 


You can not afford in the long run to give your customers anything but the best indemnity obtainable, and that 
is a CONTINENTAL policy. 


An old established American Company whose loyalty to its 
agents, fixed policy, financial strength, progressive manage- 
ment, and fair treatment of its policyholders, are guaranteed 
by its past record. 


CONTINENTAL FIRE INSURANCE CO., 


PRINCIPAL OFFICE: No. 46 CEDAR ST., N. Y. WESTERN DEPT.: RIALTO BLDG., CHICAGO, ILLS. 








surplus to Policy Holders, $3.1 83,757. 88 D. W. C. SKILTON, Pres’t. J. H. MITCHELL, Vice-Pres’t. 


EDW. MILLIGAN, See’y. JOHN B. KNOX, Ass’t See’y. 
TOTAL LOSSES PAID, 


OVER FORTY MILLION DOLLARS. - 2. 


Western and Southern Department, 


S. W. COR. RACE AND GEORGE STS. 
Cincinnati, ©. 





CASH CAPITAL, TWO MILLION DOLLARS. fi'y wiry, | #°tm'l aut H. TM. MAGILL, 
Outstanding Losses, $ 318,703.92 Reinsurance Reserve, $2,008,945.91 


Assets, =... 5,511,407.71 Net Surplus, . . 1,183,757.88 AGENCIES IN ALL CITIES AND TOWNS. 


General Agent 
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Cooper 


INSURANCE COMPANY FireInsurance Company 


OF DAYTON, O. 


CONFINES ITS BUSINESS TO OHIO. 


O. I. GUNCKEL, 
ee 


E. M. THRESHER, 


President. 


1899 


1829 CINCINNATI 
~ 3g 


R. T. Bonsall, Pres. 


‘““OLDEST IN THE WEST.” 


INSURANCE COMPANY. 


L. L. Townley, Sec’y. P. W. Cadman, Gen. Agt. 


OF DAYTON, O. 





W. P. CALLAHAN, 


President. 


C. D. Mean, 


Vice-President. 


CuHas. W. SCHENK, 


Secretary. 


OHIO’ Ss ‘LEADING AGENCY COMPANY. 


Cincinnati Underwriters 


COMPOSED OF 
EUREKA SECURITY 
| Fire and Marine Insurance Co. | Fire Insurance Company. 


ORGANIZED 1864. ORGANIZED 1881. 
CAPITAL $100,000. ASSETS $290,182. CAPITAL $150,000. ASSETS $271,769. 
SURPLUS $191,199. SURPLUS $186,910. 


COMBINED STATEMENT. 
Assets $572,092.80. Surplus $396,892 19. 





Capital 8250,000. 








FIRE UNDERWRITERS AGENCY. NATION AL is ‘SU RaNte 
National Insurance Company, _g one egy sees 


OF CINCINNATI. 


GENERAL INSURANCE---STATE OF OHIO ONLY. 


S. W POHLMAN, E. W. BURNET, 
PRESIDENT. SECRETARY. 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 


An Onto Company. CHARTERED 1836. 


WASHINGTON 


FIRE 
INSURANCE COMPANY of Cincinnati, 0. 


PAID-UP CAPITAL, ° - - $150,000.00 


HAS BEEN IN CONTINUAL OPERATION 63 YEARS 
AND HAS MET EVERY OBLIGATION FOR + 
ACENTS WANTED IN OHIO. 

NAT'L HENCHMAN DAVIS, President. 


E. F. WEISS, Vice President and Secretary. 





General Insurance — State of Ohio Only. 

; oe EK. W. BURNET, 

GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 


TEUTONIA 


Fire Insurance Company, 


OF DAYTON, OHIO. 
INCORPORATED 1865. 
OHIO’S STAUNCHEST FIRE INSURANCE COMPANY. 


ASSETS Se ET OS CME, ee $541,631.60 
NET SURPLUS (over r Capital « and all Liabilities). 365,024.15 


G. W. POHLMAN, 


PRESIDENT 


EDWARD PAPE, President. . LEGLER, Vice-Pres't. J. LINXWEILER. JR., Sec’y. 





Ohio Farmers Insurance Company 


LE ROY, OHIO. 


Fire, Lightning and Tornado esa 


Carefully invested Assets on January 1st 1899 of $1,079,742.33, reserved 
as follows for the protection of policy-holders: 4 


$880,810.06 
77,465.73 
121,466.54 


$1,079,742.33 
ORCANIZED IN 1848. 


JAS. C. JOHNSON, PRESIDENT 
O. 8. WELLS, SeoreTtary 
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J. W. CHAMPLIN, peresioenrt W. FRED McBAIN, 


SEC'Y AND MANAGER 


MICHICAN’S a, 
LEADINC COMPANY. 


CRAND 








FIRE INSURANCE 
COMPANY, 


GRAND RAPIDS, MICH. 
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THE— 1899. 


UNITED STATES LIFE INS.CO. 


IN THE CITY OF NEW YORK. 


All Policies now issued by this Company 


contain the following clause: 

“After one year from the date of issue 
this policy shall not be disputed, provided 
the premiums are duly paid.” 

During i/8 the Company made material 
increase in income, assets, and surplus ; 
and can thus claim a substantial gain in 
the most important elements of safety 
and progress. 

All death claims paid WitHovut Dis 
COUNT as soon as satisfactory proofs have 
been received 

Active and successful Agents, wishing to 
represent this Company, may communicate 
with R'CH4RD E. COCHRAN, 3d Vice-Pres., 
at the Home Office, 261 Broadway, New York. 


heyy 


OFFICERS: 
GEORGE H. BURFORD, 
Geo. G. WILLIAMS, 
C. P. FRALEIGH 
RIcH’pD E. COCHRAN 
A. WHEELWRIGHT, 
J. lL. KENWay, Assists ant Secretary. 
Wn. T. STANDEN, - - - - Ac tuary 
ARTHUR C, PERRY Cashier. 
JOHN P. MuNN, - Medical Director 


FINANCE COMMITTEE: 
Geo, G. WILLIAMS, Pres. Chem. Nat. Bk. 
JOHN J. TUCKER Builder. 
E. H. PERKINS Jr. - Pres Importers’ and 

Traders’ Nat. Bank. 
JAMEs R. PLUM, 


- PRESIDENT. 
Vice-President 
2d Vice-President 
- 3d Vice-President 
secretary 


- Leather 


Insurance Compan 1 


THE NEW POLICY GUARANTEES 
EXTENDED INSURANCE, 
PAID-UP VALUES AND 
LOANS AT 5 PER CENT. ° 
Agents Wanted in Unoccupied Territory. 


W YORK 
Henry B. REY Pres.; Re x. 
Vice-Pres.; H. ¥. Wemple, da v. w.c 
Frazee, Sec : J. H. Giffin, Jr.. Asst Sec 
M. W. Torrey, Actuary; Dr. W. B. Lane 


Supt. Agencies. 


R. P. WOODS, Mgr. for Ohio and men 44 = 4th St. Cinc'nnati, 0. 
. MORRELL, Mgr. for Northern Illinois. Chicago. 


c 3 HE 


MUTUAL LIFE 


GEO. W. MORRIS, President. 
WM. W. MORRIS, Secretary. 
Home Office, = 
Assets December 31st 1898 
Surplus, 4 per cent 
Surplus, 4% per cent. 


Total Death Claims and Endowments Paid. 


$200,000 in Bonds deposited with the State Treasurer for the 
Benefit ofall Policy-holders. All claims paid promptly upon receipt 


and approval of proot of death. 


INSURANCE CO. 


Incorporated 1864. 


Ww. W. HITE, Vice-President. 
DAVID MERIWETHER, Treas. 


= Louisville, Ky. 


$2,839,920 30 
167,392 64 
335,800 00 

3,038,399 64 


ROBERT SIMPSON, State Agent Ohio, and Kenton & Campbell Counties, Ky. 


Pike Building. - 


CINCINNATI, OHIO. 


¢. F. WHIPPLE, General Agent, 715 The Cuyahoga, Cleveland. 


OF KENTUCKY. 


UNDERWRITER. 3 


NO OVERHEAD WRITINC. 


mE T ANCASHIRE "?38<8xqy 


MANCHESTER, ENCLAND. 
DIGBY JOHNSON, General Manager. 
TOTAL UNITED STATES ASSETS 
NET SURPLUS 


Agents desiring to 






$2,345.389 
583.331 
represent THE LANCASHIRE, address the 
Special Agents, or 
WESTERN DEPARTMENT, 
218 LA SALLE S1 


CHAS. B. CILBERT, Manager. 


CHICAGO 
JAMES C: CORBET, Asst Manager. 


H. M. GIBBS, Special Agent Ohio and W. Va., - Columbus, O. 
H. M. WARDLE, Special Agent Michigan, - - Detroit. 


CERMAN lA FIRE INSURANCE 


COMPANY... 
OCRGANIZED 165¢e 
62 and 64 William Street, Cor. Cedar, NEW YORK. 


Statement, January 1, 1899 


Cash Capital 


$1,000,000.00 
Reserve for Unearned Premiums 1,506,907.40 
Reserve for Losses under Adjustment 77 501.11 
Reserve for all other claims 45 823.11 


Net Surplus 
Total 


2,093,713.39 
Assets $4,713,945.01 
HUGO SCHUMANN, 


Vice-Presidents 


President. 
CHARLES RUYKHAVER, 
GUSTAV KEHR, 
WESTERN DEPARTMENT, 
E. G. HALLE, Manager, Royal Insurance Bidg.. Chicago, Il. 
H. W. CLAYTON, State Agent, Troy, 0. 


THE AMERICAN FIRE 


7k. VON B UTI 
Fr. VON BEENUTH Secretary 
GEO. B 


EDWARDS, ? Ass’t Secretary 


INSURANCE 
COMPANY, 


Philadelphia, Pa. 


Americanus Sum. 





CASH CAPITAL, - ° . 
Reserve tor Reinsurance and all other claims, - - 
Surplus over all Liabilities, - ©: ap oe 


TOTAL ASSETS, JAN. 1, 1899, $2,710,727.67. 
MONTGOMERY, President RICHARD MARIS, Sec’y and Treas. 
KELLY, Genl. Manager WM. F. WILLIAMS, Ass’t Sec’y 


NELSON B. JONES, CHARLES L. HECOX, 
Special Agt. for Michigan, Lansing, Mich Special Agt. for Ohio, Columbus, Ohio 


8 500.000.00 
1,705.994.25 
504,733.42 


rHos. H 
WM. B 


INCORPORATED 1866 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West. 


Assets, January 1, 1899 
Cash Capital 

Reserve for Reinsurance 
Reserve for Losses 

Reserve for all other Claims 
NET SURPLUS 1 379,725 34 


Cc. 0. COLLMAN, Pres. WM. TREMBOR, Sec. 
HENRY BAIER, V.-Pres. F. M. GUND, Ass’t See. 
D. B. SCHULTE, Treas. 


Ohio State nee THOS. H. SMITH, Dayton, O. 


THE OHIO GENERAL AGENCY 


COMPOSED OF 


UNITED STATES FIRE INSURANCE C0. - - 
ALLEMANNIA FIRE INSURANCE CO. - 
AMERICAN FIRE INSURANCE CO. 


$3,424,350 23 
200,000 00 
1,716,176 58 
88,468 69 
89,879 62 


of New York, N. Y. 
- Of Pittsburgh, Pa 
of Newark, N. J. 


A. K. MURRAY, General Agent, 
315 W. Fourth St. 
CINCINNATI, 


Offices : 


Agents wanted at desirable points. OHIO, 
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COMMERCIAL UNION 


ASSURANCE COMPANY, 


(LIMITED) 


OF LONDON. 


WESTERN DEPARTMENT: 
Manhattan Building, CHICAGO, | 


UNITED STATES BRANCH: 
Corner Pine and William Sts., NEW YORK. 


NORTHWESTERN DEPARTMENT: 
DENVER, COL. 





A “MILLION DOLLAR” COMPANY! 


FIRE INSURANCE | 
GIRA RD COMPANY, 
OF PHILADELPHIA, PA. 


THE BEST IN 


AGE SIZE——-ASTRENGTH. 





Organized 1853. ASS TS $2.078.168. Surplus $1,029,667. 


This old and well-known institution has justly acquired a national repu- 


tation for fair and honorable dealing. Agents needing 
companies should address 


WM. E. ROLLO & SON, 


MANAGERS WESTERN DEPARTMENT, 


210 LA SALLE STREET, CHICAGO, ILI 


ORGANIZED 


Phenix Insurance Company 


OF BROOKLYN 


18538. 





INSURES AGAINST LOSSES BY 


Fire, Windstorms, Tornadoes, Cyciones and Lightning. 





Western and Southern Department, 


EUGENE HARBECK, Gen’l Agent. 


BM ampemeaN, «- «| «+ © « 
CNAS.R.STREET, - - - - 


205 La Salle Street, Chicago, III. 


Ass’t Gen’! Agent. 
2nd Ass’t Gen’! Agent. 


BRITISH AMERICA ASSURANCE COMPANY 


Established 1833. 
FIRE AND MARINE. 
HEAD OFFICE, - - TORONTO, CANADA. 


UNITED STATES BRANCH. 


Ist January, 1899. 


EE dnGessctute +5 ed. cnbned 
Liabilities 


$1,271,431 11 
754,002 00 


Net Surplus 8 517,429 11 
Hon. GEORGE A. COX, presivenr. J.J. KENNY, vice-presivenr. 
W. T. BLACKWELL, super. of acencies 








.S NESS JANC ARY |, 1900, 
The Northern Central Life Insurance Co, 


READY FOR BUSINI 


a+ 4 


TOLEDO, OHIO. 
Chartered and Organized under the Legal Reserve Law of Ohio. 
Capital Stock $100,000, Deposited with the State. : 
4 


The Northern Central, being located in the center of the populous Middle West, 
in the most thriving city of the Tevement State, will give it facilities for investment of 
its reserve, anda prest ge which with competent management, can not help bat 
place itin the front rank. The W st’s financial stability hus bee--me assured. Ii must 
and wil! forge to the front. The Northern Central, recog:.izing this great field and its 
future, has adopted the most popular and up-to-date plans of investment and life pol- 
icies on the market to day 

Correspondence is invited with a view to arranging for State Agencies throughout 


the field. ADDRESS THE COMPANY. 


E. P. BRECKINRIDGE, J. G. Rosison, 
President. Secretary 


TheThuringia-American 
FIRE INSURANCE CO. | 


OF NEW YORK. 


Paid-up Capital,- - - - - 


ALLEN C. FRINK, Special Agent for Ohio, 


53 Euclid Avenue, CLEVELAND. 


F. H. BLACKMAN & CO., General Agents for Michigan, 


Moffat Block, DETROIT. 


$300,000.00 


1s54 1s99 


THE CERMAN 


Fire Insurance Company 
OF INDIANA. 


A Strong Western Company with an Honorable Record 
of Forty-five Years. 


Assets, $410,093.95 


Net Surplus, 
An ‘*AGENTS’’’ Company. 


THEODORE STEIN, President. THEODORE REYER, Treasurer. 
LORENZ SCHMIDT, Secretary. 


Capital, $100,000 $310,146.63 


NELSON REID, Special Agent for Ohio, Columbus. 


The Fidelity & Casualty Company | 





97 To 103 CEDAR STREET, N. Y. Clty. 

VRAIS Aol $3,291,595 42 
Ee 612,219 52 
AR | | nar ae 9,969,836 13 


CASUALTY INSURANCE SPECIALTIES. 

i FIDELITY—Bonds of Suretyship for persons in positions 
of trust. 

CASUALTY—Personal Accident, Plate Glass, Boiler, Ele- 
vator, Employer’s, Landlord’s and Common Carrier's 
Liability. 





OFFICERS: . 
GEORGE F. SEWARD, - - 
ROBERT J. HILLAS, Treas. and Sec’y. 


President. 
HENRY CROSSLEY, Ass’t 


Sec’y. 











~ 












Svecessor to 


THE OHIO UNDERWRITER. 


With which is combined 
BLACK AND WHITE—Established isso. 
PUBLISHED EVERY THURSDAY. 
$2.00 Per Year. 10 cents Per Copy. 
With Monthly “Life Underwriters’ Supplement,” com- 
bination rate, $3.00 per year. 








Cc. M. CARTWRIGHT, 
Managing Editor. 


E. JAY WOHLGEMUTH, 
Manager. 


THE WESTERN UNDERWRITER CO., 

PUBLISHERS, 

164 LaSalle Street 
CHICAGO, ILL 


tna Building, 
CINCINNATI, OHIO. 
Printed at Cincinnati. 








ENTERED AT THE CINCINNATI! POST OFFICE AS SECOND-CLASS MATTER. 





THE PROGRESS OF SEPARATION. 

It would be idle for any one to say that the 
new graded commission-separation rule of the 
Union has had no effect. It certainly has pro- 
duced results, some States showing more than 
others. In reckoning the actual consequences, 
itis necessary to eliminate many of the exag- 
gerated statements from the opposing compa- 
nies of both classes, as each, in order to present 
a strong front, will set forth claims showing the 
brightest prospects for its particular interest. 
The union element alleges that the new regime 
is successful beyond all anticipation, and is here 
as a permanent feature of the business; the non- 
union companies, on the other hand, say they 
have had comparatively few resignations, and 
brand the movement a failure. 

As yet, it istoo soon for union companies to 
say whether they have gained any business by 
the recent action, for the agencies qualifying 
for graded commissions are those which have 
already been on a union basis,and there are many 
of them, and those which have one or a few 
non-union companies whose business in the of- 
fices really amounts to but little. There have 
been a few significant changes whereby the 
union side was the gainer in those particular 
agencies, but cases of this kind have been usual- 
ly accompanied with amicable transfers. So, on 
the whole, there has been no material benefit 
other than that the union companies are enabled 
to flock by themselves. 

There have been potent factors that greatly 
militated against separation. First of all, it was 
unpopular with mixed agencies, these believing 
that the same or even better results could have 
been gained without that feature. Then again, 
it was not relished by a large number of union 
field men, many of whom are working for it only 
in a perfunctory way. Eastern opposition also 
threw a cold blanket over it. Then came the 
open or implied action of several state authori- 
ties which accentuated fear among the agents. 
The non-union companies have been active, 
some of the formidable ones threatening chaos 
if separation was made effective and they were 
resigned by their agents. 

Local agents realize the unstable conditions 
of the hour, knowing that disaster may be pre- 
cipitated by radical action. It is and has been 
their aim to conserve the interests of their com- 
munity. They would rather forego the extra 
compensation due to placing their offices on a 
union basis, if it meant that rates were to be set 
aside and the bulk of their income for three 
years wiped away. Satisfactory transfers have 
been made where possible. These have been 
effected where the agents felt assured it would 
Cause no eruption. In instances like this, it 
probably means that both classes of companies 
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will continue to receive very nearly the same 
volume they have in the past in the general ag- 
gregate. 

In every town the personality of the agent 
should be considered. Where rates for all com- 
panies are alike, each agent commands a certain 
amount of business, measured by his enterprise, 
acquaintance and special adaptabilities. With 
separation absolutely in force, the agents would 
each control a certain amount of business, ac- 
cording to their several dues. The public rec- 
ognizes no distinction between the two classes, 
so business will not be diverted to either chan- 
nel, the status quo being preserved. 

It isover the large mixed agencies that the 
contest will rage. Here are conditions entirely 
different from those offices where the non-union 
institutions were the bob-tail of the agency, and 
could be given up without causing a ripple. 
There is usually a good-size1 mixed agency in 
every town of any consequence. It has a full 
share of the special hazard business and a fair 
run of preferred risks. The companies, both 
union and non-union, carry choice lines. To 
resign non-union companies would create ex- 
traordinary conditions. It would be a question 
whether the business written in the non-union 
companies could be held. The retirement 
would necessitate, at least, a re-adjustment of 
the business, with results not to be definitely 
forecasted. It might mean a disturbance, grow- 
ing out of the controversy as to who owns the 
business. New agencies might arise on account 
of the companies being retired, and this only 
would add complicitions and intensify competi- 
tion. In most cases already where important 
mixed agencies have elected to separate, new 
agencies have started to take some of the com- 
panies, meaning inexperienced men taking up 
a work, already overcrowded. 

Again, there is a notable element of doubt as 
to the permanency of the graded commission 
rule in the minds of men having large mixe | 
agencies. They know the failure of the Union 
to successfully operate its measures in the past. 
They have watched its vascillations, and the 
faithlessness of some of its members causing in- 
ternal dissensions that ultimately rendered in- 
effective a line of policy apparently carried 
through with ahuzza. They fear a renewal of 
this hysteria, and hence bide the time to see 
what will be done in thefuture. They hesitate 
to take steps meaning a serious derangement in 
their offices; a parting from old-time favorites; 
the creating of disturbing factors, only to find 
ultimately, as they reason, the Union will re- 
turn to lj per cent commissions. This dubious 
outlook undoubtedly rankles in the minds of the 
mixed agency men They are not confident 
that the Union has reached a point where it will 
do or die. They do not know to a certainty 
that this great organization intends to carry out 
this measure and not retreat. 
over just such offices. 

The first of the year may bring some revela- 
tions, but they are more likely to be along the 
line of further resignations where non-union 
companies are not a factor in the agency. 
Graded commissions without separation in States 
like Iowa and Nebraska, where the anti-com- 
pact laws prohibit commission agreements, 
will bring similar bills in other States. 

To sum it all up at the closing hours of the 
year, THE WESTERN UNDERWRITER comes to 
the following conclusions: 

1. Agencies that were on a union basis before 
the Niagara Falls meeting are receiving graded 
commnissions. 

2. There have been several resignations 
where non-union companies cut but little figure, 
the agents mostly arranging for amicable trans- 
fers to a satisfactory office for their retired com- 
panies. 

3. The large mixed agencies have been slow 


The rub comes 


» 


to act, very few having elected to separate. 
They are doubtful of the permanency of the 
rule, or fear that they can not re-adjust their 
business if they cast out their non-union corpor- 
ations. 

In the aggregate, there has as yet been no 
great increase in union premiums, while the ex- 
pense ratio has gone up to meet higher commis- 
sions. The future success of the movement de- 
pends upon the ability of the Union to prove to 
the important mixed agencies that it does not 
mean to retrace its steps. Added to this as 
determining factors might be named the silence 
of state authorities and the refusal of Legisla- 
tures to pass any laws prohibiting commission 
agreements. 


THE SITUATION AT DETROIT. 

We have suspected for some months that in- 
surance conditions in Detroit were good, and 
now we are sure of it. We greatly feared for a 
time that ‘‘the ten per cent. reduction,’’ the 
limited agency movement, and other parapher- 
nalia, including the Boer war and the drouth in 
Texas, would prove too much for that redoubt- 
able institution, the Detroit Underwriters’ Club, 
and that it must finally be overcome. But it 
appears its end is not yet. It is, in fact, at the 
very acme of its glory and usefulness. It is 
said that when a man has every reason to be 
contented with himself and his lot in life he 
must needs conjure up some imaginary obstacle 
to his happiness. This is the way it would ap- 
pear to be with the Detroit club. Its affairs are 
in a most satisfactory condition, and it has no 
very serious problems confronting it. The De- 
troit club can not go far wrong so long as it per- 
mits itself to be upheld and guided in impor- 
tant matters by gentlemen who have its welfare 
at heart. Its present imaginary trouble seems 
to be that it can not find out who is the corre- 
spondent of THE WESTERN UNDERWRITER. 
Every insurance man in Detroit who has any 
standing at all has been suspected. Such pri- 
vate sleuths as Lee Amberg, Henry Ohrns, T. J. 
Reilly and others have worried over it. Their 
utmost ingenuity has been taxed without find- 
ing so much as a clew. They have, to an ad- 
mirably self-sacrificing degree, made the club’s 
business their own, and their own the club’s. 
Rules have been passed against the correspond- 
ent. Members have been required to make affi- 
davit that they were not the man 
turned the affidavit blank with the memo: 
‘‘None of your d 1 business.’’ For this un- 
heard of presumption he was promptly fined five 
dollars. We stand at all times prepared to pay 
such fines on behalf of both subscribers and 
non-subscribers when imposed under similar 
circumstances in the future. At the last meet- 
ing one of the members, whom we suspect from 
the nature of the reports that come to us to be 
Lee Amberg, declared that the much-sought 
correspondent was in the room at that moment. 
He offered a motion that each man present be 
required to swear that he was not the corre- 
spondent. Our worthy correspondent quaked 
in his boots at this, (for he is a God-fearing 
man), but, thanks to his ‘pull with the push,”’ 
the motion was squelched. We are advised 
that a motion will be introduced at the next 
meeting of the club requiring all its members to 
cancel their subscriptions to THE WESTERN 
UNDERWRITER. We serve notice on the De- 
troit agents here and now that if they do this it 
will be our finishing blow. We might recoup 


One man re- 


from the loss of the subscriptions, but under 
our pro rata cancellation clause it will simply 
swamp us to pay back the return premiums. 
Our reinsurance reserve is not invested in avail- 
able assets, being tied up in such non-convert- 
ible values as Christmas presents, sugar mar- 
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6 
gins and zinc mines. We trust the necessities 
of the case will not require our Detroit friends 
to go thus far. However, we are resigned to 
anything that will be to the best interests of the 
club. 


HIGHER STANDARD OF MORALE. 

The remarks of ex-Speaker Thomas B. Reed 
at the dinner given in New York last week in 
honor of George W. Perkins, of the New York 
Life, on his return from Germany, where he 
had been using his offices to secure the re- 
admittance of American life insurance compa- 
nies to that country, have attracted wide atten- 
tion. This is due not only to the speaker's 
reputation in statesmanship and to the clearness 
of his intellectual vision, but largely to the ap- 
parent sincerity and freedom of its utterances. 

Moral platitudes so often are accompanied 
with cant and common-place generalities that 
they lose their vital effect. On this occasion, 
Speaker Reed spoke from the heart, and his 
words were couched in such felicitous language 
that his auditors received them with marked 
recognition and earnestness 

Mr. Reed held that there is a higher standard 
of morale prevailing in financial and commer- 
cial circles than ever before. He sees an ad- 
vance—slow and gradual to be sure--yet a 
development worthy of mention. 

He averred that success of a conspicuous and 
lasting type is built upon integrity and truth, 
and that while a temporary triumph may be 
scored by untoward methods, it is not perma- 
nent. He believes that men in business are 
more cognizant of the principles that enter into 
a sound career. 

Mr. Reed remarked that all men who followed 
the precepts set forth were not successful, but 
that those who adopted. questionable or dis- 
honest means asa foundation on which to rear 
their structure, ultimately fail. 

In passing, he made reference to the three 
great life companies in New York, their enor- 
mity, their trusteeship as a repository of sacred 
funds, their multiform ramifications, their pre- 
eminence as financial institutions, and vouched 
for the fact that their success was due to the 
honest and faithful work of those who have 
guided their vast interests. 

Mr. Reed spoke frankly and emphatically to 
his listeners, some forty of the officials, mana- 
gers and agency directors of the New York Life 
—they representing a calling where competition 
is more keen than in almost any other vocation. 
This alone is a temptation to use every clandes- 
tine method, every turn of chicanery, every 
unfair advantage to gain an end. 

Vice-President Perkins, in singularly succinct 
and happy speech, took up the line of thought 
suggested by the noted statesman. He urged 
those who heard him to adhere closely to the 
moral law, and with profound conviction, 
stated that those who departed from it, sooner 
or later, came to grief by their own falsity. He 
also ventured the opinion that the great life 
corporations could never have attained that 
wonderful thoroughness of organization nor pre- 
ciseness of mathematical and scientific develop- 
ment unless the fundaments of integrity had 
been conscientiously observed. 


BROWN.—The sacred precinct of Bachelor- 
dom, long kept inviolate at 1142 Neil avenue, 
Columbus, Ohio, are again to be invaded by 
fair Cupid, and another of the members of the 
order is to seek connubial felicity. J. Edward 
Brown, the versatile and clever genius, whose 
reports have become proverbial for accuracy in 
the Ohio Inspection Bureau, will, next month, 
wed the charming Miss Anna Fielding of Co- 
lumbus, sister-in-law of Neal C. Rowland of the 
Royal. Major Brown, known far and wide for 
his high-step dancing, deserves the richest ben- 
edictions of heaven, and may they fall to him in 
their fulsomeness. 


THE WESTERN UNDERWRITER. 


SEEN FROM CHICAGO. 


THE HOOPESTON FIGHT. 
The Continental is now the cynosure of all 


eyes at Hoopeston, Ill. Its agents there were 


Griffith and Whitman. ‘I hey desired to union- 
ize but attempted to act coquettish with the Con- 
tinental. The company paid flat 15 per cent. 
comunissions in this agency. When the com- 
mission rule was first passed, these agents 
seemed to be satisfied to continue as before. On 
November 20 the following letter was sent tothe 
Continental: 

HOOPESTON, ILL., Noy. 20, 1859 Continen- 
tal Insurance Company, Chicago—Gentlemen: 
Your special was here a short time ago talking 
with us regarding your company, insisting that 
we retain and do business with your company 
as we always have done, which has been a pleas- 
ure. We told your special we did not want to 
throw up the company, but would hold on as 
long as we could, or until our companies made 
it too hot for us. At present our companies are 
writing us almost daily, asking us if we had re- 
signed the Continental and refusing us the com- 
missions for October business. While we do not 
think the companies have any right to dictate 
as to what companies we shall hold, we feel the 
fight is a little heavy for us and, as Christians, 
we would rather not enter into same any further 
than we have, therefore, we feel it our duty to 
resign as agents for your company. This is hard 
for us to do, but we do not care to be bothered 
further with questions and lo’s of our graded 
commissions. We will make this proposition to 
you We will send you the same business 
(daily reports of same) as though we were your 
agentsand you write the policies. We will try 
to keep up the business as in the past. We 
would like to make this arrangement if agreea- 
ble to you, otherwise we would have to throw up 
the whole thing, as our companies are very sus- 
picious of our actions, so much so as to write us 
they understand we have not resigned the Con- 
tinental, and asking for date of same. You see 
the enemy is getting closer and closer and we 
do not care for a conflict. Please accept our 
resignation and instruct us accordingly as to sup- 
plies. We will be glad to take your company 
any time. Write us regarding proposition made. 

Yours with tears, 
GRIFFITH & WHITMAN. 

About December 15, one of the firm called at 
the Continental office in Chicago very nervous 
and excited, stating his office desired to resign 
the Continental. He was asked to talk overthe 
situation, but said his wife was waiting for him 
down stairs, and he hurried away. Special 
Agent McAnally of the Continental was dis- 
patched to Hoopeston and found the main busi- 
ness of the town was controlled by three 
agencies, all of them refusing to take the com- 
pany. He then appointed Lewis Duvall, who 
was inexperienced in the business. The local 
agents met and passed the following: 


Hoopeston, Ill., Dec. 20, 1899. 

The Continental have inaugurated a ruinous 
rate war here and are writing up much of the 
local business at one-sixth of the regular rates. 
Dwellings are being taken at 20 cents for five 
years, and mercantile risks at 25 cents for three 
years. Griffith & Whitman, the company’s ex- 
agents, resigned on Saturday last (the Conti- 
nental being the only non-associated company 
in their agency) but beforé doing so arranged 
with and recommended the appointment of Mr. 
Louis Duval as their successor. Duval was 
duly appointed Monday last, but a rate war nev- 
ertheless was inaugurated seemingly for no 
other reason than that the company had threat- 
ened this section in event agent resigned. The 
action of the company is being very severely 
criticized by innocent agents whose business is 
now suffering destruction. At a meeting of the 
local board today, attended by every local agent 
in the city, it was unanimously agreed and a 
pledge signed by agents not to meet the Conti- 
nental’s ruinous rates, or in any way bea party 


to the general demoralization of the business, A 
resolution by the local agents was also adopted 
as follows: We recognize the right of the Con- 
tinental Insurance Company to sever business 
relations with their agents whenever and when- 
ever this course serves their pleasure or best in- 
terests, and greatly deplore the fact that this 
company seemingly does not recognize or ex- 
tend to its agents an equal privilege. It would 
seem that an agent once in the clutches of this 
company must forever be submissive to their de- 
sires, regardless of his interests or wishes or suf- 
fer utter destruction in his business. Further, 
we, the local agents of Hoopeston, IIl., in meet- 
ing today assembled, unanimously appeal to 
the agents of this company everywhere to re- 
dress, so far as possible. their destruction of our 
business here, which, in some cases, has taken 
almost a lifetime to build up. 
R. M. Knox, 
President of Hoopeston Local Board of Fire 
Underwriters. 
DALE WALLACE, 
Secretary of Hoopeston Local Board of Fire 
Underwriters 


The Continental charges union specials with 
writing the resolutions, and in reply to the 
statement that their old agents arranged with 
Lewis Duvall to represent the company, pre- 
sent the following affidavit: 


Hoopeston, Ill., Dec. 22, 1st, 

G. E Kline, 718 Rialto Building, Chicago:— 
The statement over the signature of the local 
board that Grifith & Whitman arranged with 
me to represent the Continental before their 
resignation is untrue. They said nothing to me 
on the subject until after my appointment by 
State Agent McAnally. 

[Signed. ] LEWIS DUVALL, 

Notary’s certificate attached, 
M. G. WOOLVERTON, Notary. 


The Continental claims that a combination 
was working against it, and at once inaugurated 
a rate war, Just now the iron is hotin the 
town, the other agents not meeting the cut rates 
but are hurling everlasting anathemas at the 
Continental. It is writing a good line of 
dwelling risks. 


PRESIDENT JAMES’ REPLY 

Presdent James, of the Northwestern Na- 
tional, thus replies to the circular letter of 
Judge Cary : 

“Nearly all of you have read the lengthy 
circular of Judge Cary, prominent as general 
agent of the German-American Insurance Co. 
He cites supposed agencies in the State of Ohio, 
and gives the premiums of the Northwestern 
National in a few agencies, but apparently does 
not care to name the places. He intimates that 
our company has paid excess commissions. He 
further intimates that it is entirely wrong and 
dishonorable to do so, and thinks we should have 
joined the Western Union trust, and submitted 
quietly to be frozen out of business by the large 
foreign fire insurance companies that dominate 
almost-every agency in the State of Ohio. 

“Judge Cary should attribute his loss of pre- 
miums in the Western Union territory to the 
foreign companies. and not to the non-union 
companies. (Compare the premiums of the 





‘Royal’ and the German-American in the, 


State of Ohio for 1898: Royal, $276,000; Ger- 
man-American, $99,'0).) Instead of that, he 
and his special agents are bitter against the 
Northwestern National because he cannot drive 
vusintothe Union. We have a letter from one 
of our principal agents in Ohio in which the 
agent says: ‘The German-American special 
agents seem to be the most bitter against the 
Northwestern National Insurance Company, and 
are injuring themselves and their company with 
their agents.’ 

“Judge Cary knows full well that there is no 
equity and little honesty in any combination of 
underwriters, call it by any name you please, 
and if he knows the history of his own com- 
pany, he knows that their great start forward 
was made by Vice-President Murray some years 
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ago, in writing dwellings in New York and 
Brooklyn at one-third the rates of other com- 
anies. It was a bold move, but perfectiy 
right, and not dishonorable, because the foreign 
element began the term business in New York 
in Is67, and the German-American was the only 
compa'iy that stood upagainst them. So much 
for history. 

‘Now, let me give one example of an Ohio 
agency. We will take Alliance. The agent 
had obout fifteen companies, doing a business 
of $15,000 annually in premiums, of which the 
Royal received $7,000. Why? Because they 
wrote very large lines with other inducements. 
Qur company could not compete with them in 
that respect, so our premiums at the same 
agency were about $250. You will see by the 
above, thit a company that will carry a $50,000 
line has an immense advantage over a company 
in the same agency that carries only a line of 
$5,010. Besides, it robs all the other agents in 
the same town of a part of the premiums which 
ought to go them. Still,in the opinion of Judge 
Cary we should submit. The Royal recently 
wrote a line of $200,000 in Memphis, Tenn., and 
it is with these large lines that the foreign com- 
panies gain the favor of agents. 

“The extent of our offense is this, to wit: 
The Northwes ern National was a medium size 
company twenty years ago, when the Western 
Union was first started. It is now over three 
times as large as it was at that time, while many 
medium companies of that date remain nearly 
at the same figures, because they are and have 
been in the Union. The cause of our success 
has been open competition, and fair treatment 
of our agents -they know where to find us 
We do not enslave their manhood by asking 
them to s'gn a !5 per cent. agreement, and then 
in a few years abrograte the same and offer them 
a bribe to drop all companies that do not belong 
to the Western Union, and then, in a mealy- 
mouthed way, say it is optional with the agent. 
Itisa sharp move on the part of the Western 
Union, tyranical and arbitrary, and will re-act 
upon them. In fact, it has already done so to 
a certain extent Failing to force the better 
class of non union companies into the Union by 
graded commissions, they now give out that 
they expect to force them in by the action of 
the Nauional Association of Local Agents. We 
do not believe that it can be done, but if sucha 
thing should come to pass, thenumber af agents 
would tmmedtately be reduced to at least one- 
half in the Western Union territory, and in 
every flown of any size would probab'y be re- 
duced to one or two agents who would represent 
cal combined companies in the insurance trust. 
theled the Western Union. Furthermore, all 
commissions to agents would be reduced at 
least one-half. 

*‘Nearly every foreign insurance company in 
this country is a member of the Western Union, 
and they dominate the Union completely, with 
the help of a few of the largest American com- 
panies. Not over one-third of the American 
companies are members, and they do the bid- 
ding of their foreign mas‘ers, and try with 
them to crush the smaller American companies. 
They will succeed to a certain extent, provided 
age its help them todoit. Speaking of our own 
company, come what may. the Northwe-tern 
National will not join the Union, and so far the 
action of the Western Union, by graded com- 
missions, has had very little effect upon us. It 
may, and has probably effected the small non- 
union companies, but in our case, wherever we 
have been violently thrown out, we have more 
than retained our own business. We may say 
that, in our opinion, the small non-union com- 
panies might better die outside of the Union, 
fighting for th ir rights, than to be starved to 
death in the Union. 

Thanking our agents for past favors, and 
knowing that we are in the right, we have to 
Say that we intend to defend our rights and 
trust that all agents who receive this circular 
will give it due consideration. We speak as an 
American company for American companies. 

Very truly yours, 
ALFRED JAMES, 


President. 


THE WESTERN 


ANOTHER FOREIGNER TO COME. 

The Equitable Fire and Accident Office of 
Manchester, England, is preparing to make a 
deposit in New York State and engage in re- 
insurance throughout the United States. The 
preliminaries are being perfected by Manager 
Wray, of the Commerclal Union in New York 
city, and from this isimplied that the Equitable 
will be closely allied with it. The company was 
organized about ten years ago and has a good 
record at home, Its transa:tions in the United 
States will be confined to fire business only, 
although abroad it does accident business as 
well. 

++ ~ 
PRESIDENT PELLET'S DECISION. 

President Clarence S. Pellet’s intention to re- 
tire from that position with the Chicago Under- 
writers’ Association is deeply regretted by the 
fraternity at large. He has madea good official 
—one of the best the Association ever had, in 
fact,and this is advanced with no disparage- 
ment of former officers. Mr. Pellet is a young 
man and it was freely predicted when he took 
the office that he was not level-headed enough 
to conserve the diverse interests. He has fooled 
all of his self-appointed critics, and some of his 
friends, too, for that matter. His is an old head 
on young shoulders, and his course has been so 
upright that even those whom he has opposed 
speak in the highest terms of his fairness.. 

The position is not one that can be treated 
lightly, and there are few men in the business 
who dare to give it the necessary time and atten- 
tion away from their business. A number of 
names have been canvassed for the place, but no 
one cares to assume the responsibility, even for 
the honor attached to the office. The fact is 
that the duties have grown to large proportions. 
The knowledge of this has caused propositions 
to be discussed for making the presidency a sal- 
aried office, and incorporating with it the title 
of manager. Mr. Glidden now holds the latter 
position. His friends in the board are strong 
and so are those opposed to him, so that any 
movement to consolidate the two offices, is like- 
ly to fail before it reaches the board. 


++ ++ 


THE MINNESOTA SITUATION. 

The ruling of the insurance commissioner of 
Minnesota does not appear to have disturbed 
the graded commission arrangements of union 
companies to any appreciable degree. Thoe 
companies that sent out circulars ‘“‘offering’’ 
graded commissions have withdrawn them, and 
everybody is going on paying graded commis- 
sious as they see fit. It seems to be the current 
opinion that the insurance commissioner let 
himself out of an unpleasant situation just as 
easily as possible. To use the expression of one 
manager well up in the patois of the La Salle 
street news vender, he “knew when he was up 
agiinst it.’”’ The downfall of the Minnesota 
movement that was going to sweep the Union 
out of existence, has caused the attorney gen- 
erals of other Stites to probe the subject with 
a master hand and not sweep into print until 
they are sure of their ground. 


++ ++ 


THE MERCHANTS’ REINSURANCE. 

Whether it was mere coincidence or not, it 
seems unfortunate that President Chase, of the 
Hartford, was at Providence at the same time 
that representatives of Price, McCormick & Co., 
the financial brokers, of New York. were on the 
ground to assume active control of the Mer- 
chants of Providence. It seems that the Hart- 
ford had a contract, signed by a majority of di- 
rectors, to reinsure the Merchants. Price, Mc- 
Cormick & Co, claim they have controlled the 
company for some months. The minority di- 
rectors sectiied a temporary injunction to re- 
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strain the reinsurance. The matter of a perma- 
nent injunction will be heard later. Several 
claim there is an understanding between the 
Hartford and Price, McCormick & Co. It is 


sincerely hoped this is not true. The Mer- 
chants is an old and highly respected company, 
perfectly solvent and a money-maker. The 


Hartford for some time has been swallowing the 
little fishes, but its friends trust that it has not 
linked itself with such underwriting pirates as 
Price, McCormick & Co 


Charges are being made in union circles that 
the Kentucky whiskey business now placed in 
New York is being freely written by union 
companies, and without regard to rate. The 
whiskey trust business was withdrawn from 
Louisville and Kentucky agents some time ago, 
and created no end of comment at the time 


Lyman M. Drake will be admitted to a part 
nership interest in the agency of R. S. Critchell 
& Co., on January | He has been with the 
firm for a long time, and is deservedly popular 
among his fellow-craftsmen at Chicago. 


THE GRAND RAPIDS’ MOVE. 


Reinsures Its Business in Five States in 
the Nationat of Ireiand. 

The National of Ireland has reinsured the 
business of the Grand Rapids in Colorado, Min- 
nesota, Iowa, Nebraska and Massachusetts. The 
premium income in thes? States is small and 
the losses heavy. No further reinsurance will 
take place. The policy of the company in the 
future will be to confine its operations to Michi- 
gan and surrounding States, which is a wise 
move. Secretary McBain says in a circular 
letter : 


‘To the Agents of the Grand Rapids Fire 
Insurance Company in Michigan, Indiana, 
Ohio, Illinois, Wisconsin and Missouri: Gen- 
tlemen—We beg to advise you that this com 
pany has decided to curtail the territory in 
which it has been doing business, and to confine 
its efforts to those States in which its business 
has been, through your efforts, the most satis- 
factory; and, therefore, it has made arrange- 
ments to re-insure its liabilities in Minnesota, 
Iowa, Nebraska, Colorado and the eastern States. 
This action was taken at my solicition to the 
board of directors, as myJexperience assecretary 
and manager has demonstrated the fact that 
concentration of efforts in Michigan and in 
States contiguous to Michigan will bring 
much better results to the company, and 
place us in a better position to give our 
agents in those States prompt aid and attention. 
The same special agents in those States will con- 
tinue with the company, and I wish to assure 
you personally that no further re-insurance is 
contemplated or will be considered by the com- 
pany. This action was entirely voluntary, and 
we send you this circular letter to guard you 
against misrepresentation which may be made 
by our competitors to the effect that we are go- 
ing out of business and this is the first step. We 
as-ure you that nothing of the kind is intended 
or has been contemplated. Indeed, the business 
done by youin your respective States is, con- 
sidering all the circumstances, quite satisfactory, 
and with the additional energies we shall be 
able to devote to our remaining territory, we 
doubt not will make a still more profitable 
showing. i oe. 

We shall place two special agents in Michigan 
and endeavor to further increase our business 1n 
our own home field, which in amount 1s now 
the largest of any individual company transact- 
ing business in this State. 

With best wishes for A Happy New Year, and 
thanking you forall past favors, I beg to re- 
main with kind personal regards, 

Yonrs very truly, 
W. FRED. MCBAIN, 
Secretary. 
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There is more or less gossip in Ohio concern- 
ing the future of the farm business in the State. 
The announcement that the Connecticut had 
again taken up this line in Ohio created some 
interest, the speculation being as tothe probable 
source of its business. 

The company had a disastrous experience 
when it abandoned farm risks in the State, but 
at that time local agents were writing the poli- 
cies. Now they are being written from the 
western department. There are a few compa- 
nies that have continued to write a small 
amount of business here and there, and some 
observers are inclined to believe the Connecti- 
cut will gather up these loose ends. The Home 
naturally shows some uneasiness at the en- 
trance of a competitor in the field. The act of 
the Union in allowing 25 per cent. on farm 
business will also cut some figure. This will 
force the Home to increase its commission con- 
tracts or lose some of its men to the Connecti- 
cut. The business of the Ohio Farmers’ will 
hardly be disturbed, and doubtless its com- 
pensation arrangements will continue as at 
present. viz , 15 per cent. and other perquisites 
in the way of policy fees. The Ohio Farmers’ 
has so fine a system and isso firmly entrenched 
that outside influences from stock companies 
do not have material effect. 

The farm mutuals, however, are certainly 
making inroads in many localities. They are 
operated on a very low expense ratio, and the 
policyholders, in a sense, constitute a family. 
They are bound together by neighborly ties, 
and this almost eradicates the moral hazard. 
The profit on farm business can be said to 
come from localities. In prosperous sections, 
where the farmers are thrifty and the soil pro- 
ductive, the moral hazard is minimized. 

TUSCARAWAS COUNTY MEETING. 

The Tuscarawas County Branch of the Ohio 
Association of Local Agents held a meeting at 
Newcomerstown, O., yesterday, at which a con- 
stitution and by-laws were adopted. John T. 
Duff,representative-elect to the next Legislature, 
gave atalk on “Buyers of Insurance and the 
Ideal Agent.’’ The subjects for discussion were 
the Conditions of the Business in Tuscarawas 
County; Evils that Exist and How to Remedy 
Them; Proposed Legislation: Rate Cutting; 
Overhead Writing; Fire Marshal Bureau; Coun- 
ty Resident Agents’ Law; Increased License. 
The Branch is the leading one of the State, so 
far as its activity is concerned. It will be well 
for other counties to follow its example. 

++ ++ 
AFFAIRS AT CINCINNATI. 

On January 1, all competitive rates will be 
off in Cincinnati, the full tariff applying. There 
are several charges of writing January renewals 
at the old competitive rate, and these irregu- 
larities will likely come to the surface in time. 
It develops that some houses over-insured at a 
cut rate before the outside element joined the 
Board, and are now dropping policies written 
at a higher tariff which are expiring, in order 
to bring their insurance to the normal level. 
Some January policies have been canceled at 
short rates, and rewritten at the competitive 
rate The rub will come when agents write re- 
newals at the tariff, where insurants have had 
a competitive rate. Just what feeling will be 
encountered is hard to prophesy. The affida- 


vits to be signed by members at the end of each 
month to the effect that they have not rebated 
or cut rates, have not yet been distributed, and 
it is a problem just how successful the securing 


of the American of Philadelphia, states he will 
not join the Board if he has to sign an affidavit. 
Although the American is in this non-board 
agency, it is represented by L. F. Runck and 
Simon Sturm, board members. L. F. Runck 
also represents the Manhattan, Wisconsin, Con- 
cordia and German of Pittsburg. The Man- 
hattan is in the non-board agency of Walter P. 
Dolle. This board and non-board representa- 
tion of the same company is a snarl that will 
have to be taken up by the Board. 


MONNETT IS TURNED DOWN. 

The Supreme Court of Ohio has refused to 
grant a new hearing in the anti-trust cases. 
Thomas B. Paxton of Cincinnati and W. O. 
Henderson of Columbus were before the court to 
resist the motion of the attorney general for 
new trials. The Chief Justice advised counsel 
for the insurance companies, before the argu- 
ment had fairly begun, that the court regarded 
the motions as merely an application for a re- 
hearing, and would not entertain it. The prac- 
tice of the Supreme Court does not contemplate 
motions for new trials as in inferior courts, the 
the remedy being an application for a rehearing, 
which can only be ordered when one member 
of the court asks for it. 


+ ++ 
AGENCY APPOINTMENTS. 
The following are recent agency appoint- 
ments : 
WEST VIRGINIA. 


Phcenix, Eng.—T. W. Anderson, Morgantown 
Pelican—J. H. Pot's, Huntington 


Continental—Geo. W. Shriver, Sistesrville 

Norwich Union—Eugene Somm rville and Jno. H. S. 
Barlow, Grafton; F. P. Sexton, Buckhannon 

Glens Falls—C. C. Rand, Charleston 


PHOENIX AND PELICAN IN WEST VIRGINIA. 

Since the Phoenix of England re-insured the 
business of the Peabody of Wheeling. it has 
been laying plans to hold the old Peabody risks 
as far as possible. The Peabody did the largest 
business in the State, and naturally the Phoe- 
hix does not want to take a back seat. In towns 
where the Phoenix finds it to its advantage, it 
is planting its American tender, the Pelican of 
New York. This is most convenient where the 
Phoenix and Peabody had different agents in 
the same town. 


WRITTEN AT A CUT RATE. 
The destruction of Buchtel College, Akron, 
Ohio, by fire brings out the fact that almost all 
the line was written ata cut rate. There was 


$65,000 insurance as follows: 


Germania, N Y..$10,000 N. Y. Und $2,500 
Phenix, N. Y... 10,000 Richland Mut.. 2,500 
Home Mutual 6,000 Columbia...... 2,500 
Buffalo German 5,000 D troit 2 500 
Merchants, N.J. 5,000 German, Ill 2,000 
Knox Co. Mut 3,000 British Am. 2,000 
Manchester 8,000 Penn sd 2,000 
Western, Tor. 3,000 L.&L. & G. 1,500 


Ins. Co. of N. A. 2,500 


COMPANIES TO TAKE A HAND. 

It is becoming more and more apparent that 
local agents at Cleveland are unable to handle 
the situation in that city. Until the late fiasco 
with the Home, there were strong hopes that 
matters could be satisfactorily adjusted without 
the assistance and intervention of companies. 
These hopes have proved delusions. Many of 
the leading companies are beginning to recog- 
nize the fact that their active assistance is nec- 
essary to any improvement in the local situa- 


tion and henceforth propose to take a hand in 


the fight. Rates will be more thoroughly scrut- 
inized in the future, and many risks, written at 





next to nothing, will receive scant courtesy. As 
long as there was a hope and possibility that 
agents could control the situation, companies 
passively submitted to conditions which they 
are now no longer willing to endure. Whether 
the necessary co-operation among the compa- 
nies can be secured to make this movement suc- 
cessful is yet problematical. Evidence is con- 
clusive that many of the leading companies are 
very much in earnest in the premises, and it is 
hoped these efforts will result in a general 
tightening up in rates. Much complaint is 
heard of the spirit of indifference manifested by 
many of the leading officers. This lack of co- 
operation is believed to be responsible, to some 
extent, for some of the present conditions. The 
seriousness of the situation is recognized by all, 
but as many men have many minds, it has 
proved the problem as to how these minds 
should be brought together on a common basis. 
Agents have become resigned to the situation 
and are now waiting the coming of a Moses to 
lead them out of the wilderness. 
SITUATION AT COLUMBUS 

Some of the agents in Columbus, Ohio, mis- 
understood the matter which has appeared in 
this paper from time to time in regard to con- 
All the items which 
have been used were in relation to the separa- 
tion matter, and did not refer in any way to 
business conditions. As a matter of fact, 
everything has been very quiet there for many 
months, and the best feeling has existed among 
the agents. There has been no rate cutting 
and no trouble over the matter of unionizing 
the agencies. Those who have favored the 
matter have made the changes, and those who 
did not are in the same position that they were 
in the first place. All the companies have been 
taken care of. and there has been no loss to 
any one. If all the towns in the State had as 
good an organization as Columbus, it would 
be a pleasure to be in the insurance business. 
The committee in charge of all the matters re- 
ferred to the board, is well satisfied with the 
way things have been going. 


ditions existing there. 


SUIT OVER A MUTUAL POLICY. 

A case of interest has just been decided in 
Trumbull county, Ohio, by Judge T. I. Gilmer. 
Edward Quinn had a policy in Lordstown 
Farmers’ Mutual Insurance Co., and the risk 
covered, burned. Quinn had not met his last 
assessment within the time prescribed by the 
company, and it refused payment. An original 
provision of his policy was that assessments 
would be called by the treasurer of the com- 
pany by giving the customary 30 days’ notice 
to policy-holders, and provided that in case 
same was not paid within that time, the com- 
pany could then commence suit to recover the 
amount. The company sometime later saw the 
defect of this provision, and sent out notices 
that it had amended its by-laws, and that said 
amendment provided that in case of default of 
payment, at any time, after 30 days from time 
any notice of assessment had been sent out by 
the treasurer of the company, a second notice 
would be sent out suspending the policy until 
payment was made. The plaintiff's attorneys, 
in sustenance of the policy-holder, averred 
that the company had not proceeded properly 
in making the amendment by inserting the 
new conditions in it that would void policy 
that were not in it at the time policy was 
issued, and that the amendment was unreason- 
able and unfair to policy-holders, because tt 
placed it in the arbitrary power and discretion 
of the secretary of the company to forfeit pol- 
icy whenever he saw fit to give second notice; 
and it was unfair because the policy-holder 
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still remained liable to pay assessments for 
losses during whole term of policy. 

Judge Gilmer sustained the objection and 
held the amendment unreasonable, and direct- 
ed the jury to return verdict for plaintiff. A 
motion for new trial was overruled. 

io + 
SITUATION IN TOLEDO 

The situation in Toledo continues serene. Of 
course there is the shifting of union and non- 
union agencies as mentioned in recent issues 
of THE WESTERN UNDERWRITER. Some few 
more changes in the agencies will be made after 
the first of the year. As to maintaining the 
rates of the local board, there is a rumor that 
one or two agents are cutting, and that others 
are dividing the commissions But this rumor 
is thought not to be well founded, but that the 
instance is only an isolated one which could be 
satisfactorily explained if the agents would 
take the trouble to do so. It is said that at the 
next meeting of the local Board a resolution 
will be discussed bearing on this matter of vio- 
lation of the rules of the Board as to rates and 
commissions. But the local Board is made up 
of very conservative men, and of cool, excel- 
lent judgment, so that nothing radical one way 
or the other is anticipated. 

+ +4 
NEW PLAN OF RATING. 

Charles S. Cock, the local agent at Canton, 
Ohio, submits a new idea on rating as follows: 

“The instability of rates has been a source of 
vexation for years to the self-respecting fire in- 
surance agent, who has adopted insurance as a 
profession, and I have meditated a great deal 
upon the situation, never seeing much encour- 
agement to hope for better conditions. An idea 
occured to me some weeks ago, however, and 
which I have mentioned to several persons who 
taken kindly to it, and which would seem to 
offer some solution tothe problem. I make the 
suggestion to you, in order that its practicabil- 
ity may be openly discussed, and, if possible, 
rate cutting may become a thing of the past in 
the State of Ohio. 

“The idea is for legislative enactment, estab- 
lishing a schedule of rates which shall be uni- 
form for all parts of the State, varying, of 
course, as to farm property, and cities with ap- 
proved fire protection. A penalty for violation 
of these rates by either company or agent, 
should be affixed, and the voidance of the 
policy if the assured accepts any such conces- 
sion. The system of rating might be provided 
by a commission to be provided for, or by a con- 
tract with some competent rating bureau, such 
as Cochran’s. 

“There can certainly be no insurmountable 
difficulties in the way of sucha plan, and the re- 
sults, while perhaps not reaching perfection so 
far as absolute equity as to rates is concerned, 
would surely be as near to it as we ever have 
been, and then have the priceless boon of stabil- 
ity. I hope this suggestion may be thought 
worthy of consideration by those older and 
more experienced in the business than myself, 
and that it may come to fruition in the near 
future.”’ 


AGENCY OVERHEAD WRITING. 

Considerable complaint has been made in 
Columbus, Ohio, on account ot the action of an 
agent in a small town near that city who has 
been writing business over the city agents’ 
heads and at even less than the tariff rates. If 
this practice is not discontinued, the companies 
represented in that agency which have been 
accepting the city business will hear from Co- 
lumbus agents in a way that will make the fur 
fly. This is the first time this matter has given 
the agents any trouble for some time, and they 
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expect to stop it without allowing any red tape 
to interfere. The Columbus agents have full 
knowledge of the matter, and know what com- 
panies have been doing this business, although 
they prefer to give no names for a week or two 
in order to give them a chance to make the 
matter right if they have the disposition to do 
so. 


OHIO AND W. VA. NOTES. 


C. W. Durand of Painesville, O., expects to 
establish a branch office at Willoughby at an 
early date. 


J. W. Jaffray has purchased an interest in the 
agency of Chas, J. Starkey, at Ashtabula, Ohio. 
The firm name will be Starkey & Jaffray. 

H. B. Tanner will retire from the firm of 
Evans & Tanner of Youngstown, Ohio, Janu- 
ary 1, J. N. Evans continuing the agency. 

James Stoops, the enterprising local agent at 
Waynesville, O., has taken as a partner C. W. 
Morton, a local agent, real estate and loan man 
at Sabina, O. The firm name will be Stoops & 
Morton. 

J. Carl Vance, West Virginia special agent of 
the Magdeburg, which will begin business in 
the State on the first of the year, is now on the 
road planting agencies and getting in readiness 
to scoop in business. 


W. B. Johnston of Elyria, O., placed the line 
on the county infirmary at 75 cents for five 
years. Among the companies on the line are 
the Cooper, State of Illinois, Boston, Buffalo, 
German and Buffalo Commercial. 


Mr. Griswold, who has been solicitor for Chas. 
C. Lord at Elyria, Ohio, the firm name being 
Lord & Griswold, has left that office, starting a 
new agency of his own with the Royal Ex- 
change, which has just left the office of W. B. 
Johnston. 

Manager A. P. Ross, of the Ohio Local 
Agents’ Association, held a very interesting 
niceting of agents at Troy, Friday. The attend- 
ance was not large, but a great deal of interest 
was manifested by those who were there. The 
business in Miami country is in good condi- 
tion. 

C. S. Shaffer of Vermillion, O., is said to be 
cutting rates in the vicinity of Birmingham, O. 
It is claimed he offers reduced rates on country 
stores and is alleged to be writing frame shingle 
farm business below 1 per cent. Birmingham 
is a village off of any railroad and unprotected 
as to fire. 


The cases of the German Insurance Company 
and the Phoenix Assurance Company against 
the Columbus Street Railway Company have 
been settled. The trouble aruse over a fire at 
the Union Clothing Company’s store over two 
years ago. The insurance companies paid the 
losses and then brought suit against the railway 
company to collect the amount, alleging that 
the fire originated from one of the electric wires 
used by the company. 


The employes of Law’s Insurance Agency at 
Cincinnati were given a lunchen at the office 
last Saturday by Manager Charles H. Law. The 
room was tastefully festooned with holly and 
the whole environment spoke of the gladsome 
season. Mr. Law presided with his kindly 
grace of manner and presented each member of 
the staff with a Christmas remembrance. Mr. 
Law was given a beautiful testimonial of esteem 
by the employes. 


Superintendent Mathewsof Ohio has request- 
ed the attorney general to institute procecd- 
ings against the Lucas County Manufacturers’ 
Insurance Association of Toledo to dissolve said 
association and wind up its affairs. The speci- 
fic charges are, that the company is hopelessly 
insolvent and unable to liquidate its obligations; 
and that it has misused the franchise, privi- 
leges and rights conferred upon it by law, and 
exercises, and'has exercised its franch se priv- 
ileges and rights wholly in contravention of law. 
Full proof of said charges are contained in of- 
ficial books, papers and documents, submitted 
with above request. 
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MICHIGAN. UNDERWRITING. 


SITUATION IN MICHIGAN. 
The following are reports made by the Michi- 
gan special representative of THE WESTERN 
UNDERWRITER On points in that State: 





Saginaw. 

The local club, of which every fire insurance 
agent in the city is a member, will hold its own 
in comparison with any like organization in 
the State. At the annual election the following 
officers were elected: Edwin Kerstin and E. 
Schoeneberg were re-elected secretary and 
treasurer, respectively; while the new officers 
are B. Geer, president, and F. A. Ferguson, 
vice-president. Following is a list of the 
agencies in Saginaw, giving the union, non- 
union, and mixed agencies separately: 

Saginaw, East Side—Union: Wm. B, Baum 
& Bro. J. F. Brown & Son, Ferguson & 
Wallace, Otto Schupp & Co., H. H. Shaler, 
and Sheridan & Hicks. Non-union—Conrad 
Fey, Louis Guermin, Wim, Lake & Co., and 
Chas. F. Schulte. Mixed—Henry N. Geer 
Union—Palatine, Springfield, Grand Rapids, 
Atlas, and Phoenix, Conn. Non-union—Wes 
tern Und., Pacific, Granite State, United States, 
Firemen’s Md., Continental, American, Pa., 
Commerce, County, Phila., and Transatlantic. 
Herrmann Goeschel: Union—Merchants, N. J 
Non-Union—American, Pa. W. B. Hawkins: 
Union —Netherlands. Non-union—Erie, Jno. 
Nerreter: Union—L. & L. & G. Non-union 
Girard, Prussian National, and Pacific. 

Saginaw, West Side. Union—B. Geer & Son. 
Non-union—J. W. Foot, C. F. Ganschow, and 
Wood & Joslyn. Mixed Edwin Kersten, 
Richard Kuehn, and Emil Schoeneberg. Mr. 
Schoenebrg has the Atlas, Hamburg-Bremen, 
American Central, Orient, and Firemans Fund, 
union, and the Eureka and the Delaware, non- 
union. 

Flint. 

The local club at Flint isin poor shape. The 
agents, as a rule, do not take any interest in 
the matter, each preferring to go his own way, 
thereby standing in his own light as well as of 
others. There have not been half a dozen meet- 
ings held in two years and there were attended 
in a half-hearted way. Formerly every agent in 
the town was a member, but, according to some 
of the agents, certain members would come to 
the meetings and agree to anything, and the 
next day would be doing the same old tricks 
over again It is likely that at the next meet- 
ing of the Common Council there will be an or- 
dinance introduced making it compulsory tor 
every man or firm engaged in the business of 
insurance to pay into the city treasury yearly a 
license fee of at least $25. If such action were 
taken and carried out in every city and town in 
the State it would undoubtedly be of great ben- 
efit to the agents and the assured. The most 
demoralizing feature of the insurance agency 
business is the readiness with which some com- 
panies place their supplies with any Tom, Dick 
or Harry they happen torun across. It is often 
found in a town where there are from three to 
ten men or agencies writing insurance, where, 
if they were not molested, would go ahead and 
conduct their business on business principles 
atafair profit. But owing to some three or 
four, or a dozen men around town, who have a 
company or two as a side line to their other 
business, they who have a right to and know 
something about the business, have to scrape 
along and work hard, possibly taking some side 
line to make ends meet, where, if a license fee 


were charged by the city forthe benefit of the 
fire department and other worthy city organi- 
zation, the men capable of handling the busi- 
ness would be the only ones to stick by it, th -re- 
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by improving local conditions, which all admit 
are bad. Itisthe ‘‘one or two company,” “‘in- 
surance as a side line’’ agent that is the princi- 
pal cause of disturbances which happen every 
day. They do not care anything in particular 
whether rates are uplield or not as lony as they 
get their ‘‘piece of money,’’ without any output 
of physical or brain power, merely taking the 
‘“‘easy’’ cream of the business and letting men 
that are entitled to it or make insurance their 
business, get out and hustle with little result. 
That such an ordinance could be passed in most 
of the towns there is little doubt, and that it 
would be a decided improvement over the pres- 
ent condition of affairs will be recognized by 
the general public as well as insurance agents 
and the companies represented by them. 

Union agencies in Flint—M. T. Andrews, G. 
L. Denham, E. A. Murphy, J. H. Townsend 
and L. G. Willson. Non union agencies—John 
Algoe. Mixed agencies—M. Davidson and S. J. 
Smale: Union—Palatine, Franklin, Connecticut, 
Hamburg-Breman, Svea, Netherlands, Cale- 
donian, American, London Assurance and Mil- 
watikee Mechanics. Non-union —Firemens, 
Md.; Boston, Northwestern National, Spring 
Garden and Prussion-National. L. H. Hender- 
son: Union—Aetna, Philadelphia Underwriters, 
New York Underwriters, Pennsylvania and Cit- 
izens of Missouri. Non-union—Delaware, Con- 
cordia and Pacific. M. T. Hyatt: Union—Green- 
wich, Phcenix, Ct.; Royal, Queen, National, 
German-American, North British, Northern and 
North America. Non-union—American, Pa., 
and Williamsburg City. Geo. E. Newall: 
Union—Westchester, Phoenix, Ct., and Grand 
Rapids. Non-union—Continental, New Hamp- 
shire, Rochester German, Fireman's, N. J.; 
American, N. J.; Security, Ct; Western Under- 
writers and Agricultural. J I. Paterson: Union 
—Aetna, American, N. Y.; American Central, 
Caledoian, Hanover, Law Union and Crown, L. 
&L. & G., Madgeburg, Manchester, Northern, 
Scottish Union, and Union of England. Non- 
unicn— Citizens’, Pa.; Girard, State, Pa., and 
Teutonia. La. Jas. Van Vleet & Son: Union— 
Merchants’, N J., and Milwaukee Mechanics’. 
Non-union—Prussian National and Northwest- 
ern National. F. E. Willett: Union—L. & L. & 
G., Norwich Union, Commercial Union, Sun, 
Phoenix, National, New York Underwriters, St. 
Paul, Equitable, R.1I., and Michigan. Non- 
union—Glens Falls, Germania and German, III. 





SITUATION AT HUDSON. 

Since the Northwestern National was retired 
from J. C. Palmer’s agency at Hudson, Mich., 
on account of separation, it has been cutting 
rates in half. The outlook is very dark. There 
are eight agencies in this town, the population 
being 3,000. Unless prospects change some 
of the best agents will quit the business. The 
general opinion in this town is that the Union 
should not have required separation. 

DETROIT CLUB MEETING. 

A question has ari-en over the admission of 
C. L. Andrews, the new vice-president of the 
Detroit, to membership in the Detroit Fire Un- 
derwriters’ Club, Mr Andrews asked to have 
the deposit of the late J. J. Clark transferred to 
his name, thus saving $ 00 membership fee 
required by a recent by-law of the Club. Mr. 
Andrews claims that as the successur of Mr. 
Clark he should not be required to make a new 
application -and deposit, but it is held that as 
other members under like circums‘ances were 
obliged to do so when the membership fee was 
lower, the same rule would apply in his case. 
The matter has been laid over for further con- 
sideration. 

Considerable time was devoted at the last 
session of the Club to the question of giving to 


the press news of what trarspires at the meet- 
ings. There isa strong sentiment against the 
secrecy which has hitherto prevailed, as it puts 
the organization in a bad light before the public 
and the insurance department. If the business 
transacted were made public, much of the senti- 
ment against insurance clubs would disappear. 
As it is, the public has to guess what transpires, 
and imagines the worst. It is believed that the 
old policy of secrecy will be abandoned, and the 
more modern one of frankness and open deal- 
ing adopted, which has proved so satisfactory 
at Cleveland, Chicago and other places. The 
Western Union has even adopted the idea of 
publicity, and has a press committee to give 
out information at its meetings. 
++ es 
MILL FIRE AT BAY CITY. 

Another one of the large mills of the Saginaw 
Valley was burned to the ground on December 
20 at Bay City. Cause unknown, but it is be- 
lieved to have been set on fire by brass thieves. 
The mill was owned by McEwan Bros. & Co., 
and three years ago it was entirely rebuilt ata 
cost of $32,000, so that it had a capacity of 
135,000 feet per day. A short time ago a large 
part of the insurance was cancelled on account 
of the large premium, which left only $12,500 
insurance on the mill and $10,000 on the salt 
block, both total losses. The following com- 
panies have the insurance : 


Traders. ... $2,000 United Firemens $750 
Niagara...... 2,500 American...... 750 
Equitable... . 1,000 Phenix, N. Y.... 2,500 
Scottish Union.. 1:0) Connecticut .... 1,500 
German, Ill. . 1,000 Norwich Union. 1,000 
Manchester. . 1,500 Trans Atlantic... 1,000 
Imperial. . . 1,500 Thuringia .. 1,000 
Boston ...... 1000 North America.. 500 
Franklin ....... 1,000 Lancashire...... 500 
Netherlands . 1,000 Sun eee 500 
++ ++ 


ALLEGED UNION IRREGULARITIES. 

While reports are being circulated from all 
States where the graded commission rule of the 
Union is operating, to the effect that graded 
commissions are being allowed in mixed agen- 
cies, yet the persistent rumors in Michigan indi- 
cate that there must be some clandestine work. 
Most of these reports being bruited abroad, 
with no substantial evidence to sustain them, 
should not be regarded as authentic. In many 
cases, these are given publicity and greatly mag- 
nified by the opponents of the Union. However, 
from creditable sources, it would seem that some 
mixed agencies in Michigan are really being al- 
lowed the graded compensation. More com- 
plaints come from Michigan in this regard than 
trom any other State. 

+ + 
MICHIGAN FIRE APPOINTMENTS. 

The following are Michigan fire appoint- 

ments : 


Fireman's Fund—Bassett, Spink & Co., Benton Har- 
OT 

Home Mutual— Marvin L. Seeley, Flint. 

Milwaukee Mech.—Fred M. Younglove, Constantine; 
Grace F. Lowden, Northville 

Northere, Eug.—Bamlet & Miller, Detroit. 

Traders, 11l.—George H. schobert, lronweod 


+ + 
SEPARATION SLOW IN THE COUNTRY. 

One of the specials traveling out of Grand 
Rapids, who has a habit of close observation, 
says that the real test of the graded commission 
ruling of the Western Union has not begun in 
the smaller towns of Michigan up to the present 
time. In his talks with agents ail over the state 
he finds them woefully ignorant of just what the 
new move really is and just how it affects them. 
This ignorance has caused very slow move- 
ments in unionizing many of the outside 
agencies, and where one agent is found who 
has come to any sort of a conclusion in the mat- 


ter, there are twenty-five who are completely in 
the dark as to what will be their action when 
the question comes up for settlement. 


MICHIGAN NOTES. 


All the agencies at St. Louis, Mich., will re- 
main mixed. 


John W. Foot of Saginaw, West Side, has en- 
tered the fire insurance business with the Fidel- 
ity of Baltimore and Netherlands. 


C. F. Ganschow of Saginaw, West Side, has 
purchised the Geo. S. Lockwood Insurance 
Agency, which will be continued in connection 
with his own. 


W. A. Blackburn & Co., of Alpena, Mich., 
have opened an office with the Svea, Nether- 
lands, Baloi-e and Helvetia Swiss. They will 
take a few more union companies. 


Partridge & Brevoort of Detroit, who re- 
cently received the American of Philadelphia 
from F. O. Davenport, have also got the agency 
of the Allemannia, the company taking up its 
non-club offices. 


Dunwell & Stray of Ludington, Mich., have 
unionized, resigning the American of Philadel- 
phia and the Girard. R.R. Wheeler also con- 
duc s a union agency. Robert Arnott and 
Frank A. Foster have mixed agencies. 

Bamlet and Miller of Detroit have gone on a 
union basis, re-igning the Colonial, Washing- 
ton of New York, American Lloyds and New 
York Fire. They have the sole’D.truit agency 
of the Atlas, Lion and Norwalk aud have an inde- 
pendent line of the Northern of London. 


H. B. Hoyt and Edmund Harrington of Port 
Huron have purchased th: Jas. Bradley agency, 
to be known as H. B. Hoyt & Co., and com- 
posed of the Ciledonian, Norwich Union, Con- 
necticut, Manchester, National of Hartford, 
Hanover aid Grand Rapids. The agency will 
remain union, 


MuRRAY.—The Art Collectors Club has found 
its first proselyte in Albert K. Murray, manager 
of the Ohio Gen ral Agency. Mr. Murray has 
al- ays been regarded as a connoisseur of some 
of the fine arts, but has never devoted particular 
attention to painting and sculpture. He now 
complements his underwritiny abijity with a 
finished taste of the artisti:, as is amply evid- 
enced in the new letter heads of the Onio Gen- 
eral Agency. At first glance, they might be 
regarded as an infringement on the florid stage 
setting of the first scene of Olga Nethersole’s 
‘“‘Sapho.’’ Mr. Murray combines the red and 
blue, a patriotic blending of fealty to his father- 
land with the parchment on which he writes to 
his agents. The red letter head, gorgeous in its 
coloring, carries sad tidinys, the notices of fires 
to his companies. Col. Murray is said to have 
seen the famours skirt and drapery danseuse, 
Papinta, in her impersonation of a_ burning 
female, with her habiliments all aglow. He 
has produced the effect. that is the culur effect, 
on his letter head. Then comes the !lue on 
which the more quiet details of business are 
transcribed. The source of this hue has not 
been made public. As Mr. Murray has pissed 
the period of star-gazing, it can not be ascribed 
to astral inclinations. In each style, he has 
evinced a high standard of historical accuracy, 
for on opposite sides of the sheet are the 
flambeau and American Indian: the one siv- 
oring of ancient cathedrals or the imposing 
court ceremonies of Rome and Athens; the 
other bringing to mind the stolid Aborigine, and 
the half tone of the red-skin is said to be one of 
the famous chiefs of the Miamis. Mr. Murray, 
located in a recognized center of art, Cincinnati, 
thus by this brilliant array of chromatic dis- 
persions, will arouse local agents to a high 
pitch of mental, physical and spiritual endeavor, 
and will not lull them to beauty sleep ‘mid 
pleasant dreams. As a new departure, Mr. Mur- 
ray announces a green letter head, the supposi- 
tion being he intends to corral the Irish bust- 
ness of the State. 

The Milwaukee Mechanics has discontinued 
its general agency at Kansas City, comprising 
five States. 
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"AMONG CASUALTY MEN. 


THE OHIO DEPOSIT RULING. 
Considerable speculation is rife as to the atti- 





tude of foreign liability companies in Ohio. 
Divers reports have been going the rounds that 
Superintendent Matthews had recently ruled 
specifically that foreign companies must put up 
$100,000 deposit, required of other foreign com- 
panies, in addition to the special $40,000 liabil- 
ity deposit. No such recent ruling has been 
made. When the London Guarantee ap- 
proached Mr. Matthews he gave it as his 
opinion that $150,000 deposit was due from 
foreign liability companies, and that he would 
enforce the rule when the time for renewal of 
licences came around. The Employers Liability, 
which only has $50,000 deposited, has not noti- 
fied the department of its intention The Ocean 
Accident has $100,000 deposited as a foreign 
company, but has not informed the department 
whether it will put up the $50,000 to do em- 
ployers liability. There seems to be a senti- 
ment to wait until it is seen whether Superin- 
tendent Matthews’ appointment will be con- 
firmed before any action is taken. 
NEW OHIO ACCIDENT COMPANY. 

The first stock accilent company to be organ- 
ized in Ohio for some time filed papers of incor- 
poration last Friday with the secretary of state, 
and it was authorized to begin business as soon 
as the proper papers are filed with the insurance 
department. It will be known as the Inter- 
national Fraternal Accident Insurance Company, 
and the offices will be at Zanesville. It starts 
out with a capital stock of $10,000, and has 
some good men at the head of it. If necessary, 
the stock can be increased later on, when the 
officers see how the business prospers. The in- 
corporators are as follows: William S. Bell, 
Frank M. Ford, B. F. Templeton, George E. 
Blaine and H. A. Sharpe. The company will 
do a personal accident and sick benefit busi- 
ness. 

TO WRITE HEALTH INSURANCE. 

The Union Casualty of St. Louis is now asking 
state departments to 
license to include health insurance. It will 
write that class of indemnity hereafter. 


AETNA’S ACCIDENT BUSINESS. 
The Aetna Life is forging ahead at a lively 


insurance amend its 


rate in railway instalment business, and is mak- 
There isa noticeable 
increase in its health and accident. This com- 
bination policy is only written in connection 
with railway instalment. 


ing several new contracts. 


In its regular per- 
sonal accident, it writes the special or general 
health policy independent of its accident, but 
in order to secure a health policy, a person 
must have either a life or accident policy with 
the company 


CASUALTY APPOINTMENTS 


The following are recent casualty appoint- 
ments: 
MICHIGAN 

Central Accident—J. P. Buchanan, Rochester 
Employers’ Liab.—W. A. Blackburn & Co., 
0. P. Carver, Traverse City. 
N. Y. Plate Glass—W. A. 
0. P. Carver, Traverse City. 
Union Casualty, Mo.—L. T. Sterling, Iron Mountain; 
Hans Gunderson Ishpeming; J. A. Stephenson, Meno 
minee, C. H. Jennings, Negaunee 


Alpena 


Blackburn & Co., Alpena; 


The National Masonic Provident Association 
of Mansfield, Ohio, has increased its maximum 
weekly indemnity for sickness from $25 to $30. 

Joseph B. Moore, of Detroit, has accepted the 
general agency for Michigan of the New Ams- 
terdam Casualty, relinquishing the Maryland 


because of its becoming a member of the Lia- 
bility Compact. 


LIFE INSURANCE NEWS. 





BUSINESS CONDITIONS AND LIFE INSURANCE. 

December of this year has not fully come up 
to the most life 
amount of business anticipated. December is 
usually a high water mark for volume in the 
general run. Companies bend every effort to 
wind up the year with a grand hurrah. The 
throttle is open wide and the pressure is strong. 

This December is proving an exception to 
several companies, and expectations have not 
been fulfilled. It is accounted for by the great 
demand for money in all transactions of com- 
mercial and industrial activity. Business con- 
ditions are booming, factories are running at 
full blast, the demand for material out-put can- 
not be met, the spirit of speculation is abroad— 
all this creating a demand for money. More 
can be realized on investments in other lines 
than life insurance according to current opinion, 
Men see more avenues for an immediate return, 
so their minds are diverted from life insurance. 

The companies have done well, but have not 
reached the goal they set before them. 


standard of companies in 


DICKENSON SUCCEEDS FIELD. 
David S. Dickenson has been appointed actu- 
ary of the Security Life and Trust to succeed 
Robert P. Field, resigned. 


THE NEW YORK LIFE MEETING. 

The dinner given by President McCall, of the 
New York Life, in honor of the return of Vice 
President Perkins from Germany, was a brilliant 
one. ‘There were present the officials and trus- 
tees of the company and the committee of 
agency directors whose positions were earned 
by competition for business by all the general 
agencies from November 13 to December 16. 
Mr. Perkins was presented with an elegant sil- 
ver service The committee consisted of Lee 
B. Durstine, Buffalo; G. A. Smith, Chicago; 
Walker Buckner, Chicigo; E R. Perkins, Phila- 
delphia; W. S. Huntley, Pittsburg; J. T. Boone, 
Kansas City; Julius Bohm, R.T Furman, New 
York City; R. W. Taylor, Cleveland; W. R. 
Malone, Toledo; C. T. Whitney, San Francisco; 
Geo. W. Riggs, Chicago; Robert E. Whitney, 
H. A. Appellius, New York City; W. M. Harris, 
Chicago; J. J. Parker, St. Paul; E. S. Heyman, 
Theodore Weil, Chicago; R. Allyn Lewis, Phoe- 
nix, Ariz.; R. H. Plant, Macon, Ga.; J. G. Mor- 
gan, Winnipeg, Can.; B. H. Betts, Scranton, 
Pa.; Walker Buckner, Jr., St. Louis; W. R. 
Noble, Louisville. During that period, it is 
stated, the agents of the company wrote and 
hod examined insurance aggregating 
$38,000,000. 


new 


LIFE INSURANCE IN OHIO. 


The /nsurance Press publishes the following 


on life insurance in Ohio: 

“Ohio is not only a great State politically, but 
a very large factor in the business of life insur- 
ance at the present time. That life insurance 
interest is bound to grow much larger. To-day 
Ohio has probably 4,000,000 inhabitants, but 
many of them are not ‘native and to the man- 
ner born.’ The circumstances are favorable for 
a continuous influx, which will keep down the 
per capita insurance below the average of the 
eastern States. The results of last year’s busi- 
ness in Ohio are by no means to be ignored. 
The conditions of the State are such that one 
can safely say that the northwestern section is 
a feeder for Toledo, the southwestern for Cin- 
cinnati, the central section for Columbus, the 
northeastern for Cleveland and the southeastern 
for the towns that -have, perhaps, more terminal 
interests at the head waters of the Ohio than at 
Cincinnati and the South. 





‘‘As illustrative of this view the division of 
the State into five sections may prove instruc- 
ive. The richest section is, of course, the 
southwestern, which takes in the largest and 
most prosperous city—Cincinnati. The next is 
the northeastern section, in which Cleveland is 
the important city. 

‘But before tabulating the figures produced 
by the life insurance payments for the year end- 
ing June 30), 1899, it may be well to record the 
amounts paid in several of the most important 
places in the State. Portsmouth, Ironton, New- 
ark, Youngstown and Steubenville show sur- 
prisingly small amounts, while other places not 
so important show lafge in comparison. But 
let the list speak for itself : 


Cincinnati.. $1,810,286 Xenia $64,682 
Cleveland 880,978 Zanesville . 59,613 
Columbus 311,222 Canton 49,750 
Toledo 237,574 Springfield... 47,552 
Dayton 189,106 Urbana 44,800 


‘Take the total payments in the five sections 
into which, for illustrative purposes, the State 
has been divided : 
Southwestern section 
Northwestern section 
Central section 
Northeastern section 
Southeastern section 


$3,212, 852 


713.722 





2,327,260 
791,958 
Total for the State ..87, 979,458 
‘‘Among the single payments in Ohio, equal- 
ing or exceeding $10,' 00, for the year referred 
to, may be found the following : 

‘In Cincinnati the heirs of May Fechheimer 
received $11,408; Samuel Thorner’s heirs re- 
ceived $15,192; F. W. Strauss’, $20,420; Louis 
Mayer’s, $11,007; F. H. Alms, $25,0 0; Ferd- 
inand A. Schwill's, $15,467; Dawson Black- 
more’s, $10,056; Chas. B. Lewis’, $10,8!0; John 
Goetz, Jr.’s, $15,000; Joseph H, Voss’, $20,000, 
and Frederick Klein’s, $10,C00, 

“Cleveland beneficiaries were the heirs of J. 
J. Shipherd. whose policies amounted to $50,- 
000; of A. Everett, for $10,244; E. A, Angel, for 
$15,133; William Edwards, for $10,000, and 
Richard C Parsons, for $10 000. 

‘In Akron the estate of Lewis Miller was 
benefited to the extent of $18,203. 

‘*‘Lima was credited with $87,500 on the life 
of ex-Senator Calvin S. Brice, which was un- 
doubtedly in addition to the amounts issued on 
his life in New York City. 

‘The largest single payment in Mansfield, 
the home of John Sherman, was on the life of 
Nelson Abbott, for $15,528. 

‘Columbus, the capital of the State, is notice- 
able for several large claims: John A. Watter- 
son's, for $32,500; George J. Atkinson’s, for 
$17,155; James Kershaw’s, for $10,005, and Eb- 
enezer W. Poe’s and A. B. Stevenson’s, for 
$10,000 each. 

“Franklin E. Arnold, of Xenia, left $18,540, 
and S. L. Chappel, of Tippecanoe City, $13,818. 

“Other claims that were paid, amounting to 
just $10,000, were on the policies of Nicholas J. 
Christman, of Zanesville; M. R. Palmer, of To- 
ledo; J. M. Owen, of Youngstown, and D. D. 
Atwood, of Collingwood. 

‘It is understood that President McKinley 
carries a reasonable amount of life insurance, 
and certainly, «fter examining the record of his 
own town of Canton, he can look with pride 
upon the fact. The Ohio agents can also point 
to the many and increasing insurants, while 
never forgetting the fact that most of them are 
holders of policies for small amounts. The to- 
tal amount of large payments recorded in the 
year ending June 30 was less than $600,000, or 
about 7 per cent. of the whole.”’ 

++ + 
THE ANTI-REBATE COMPACT. 

After several meetings, at which the past, 
the present and future of the Anti-Rebate Com- 
pact has been thoroughly discussed, some six- 
teen companies which met at New York, De- 
cember 20 decided to maintain the present 
compact until a new one was formed. It was 
also decided that when the new one was formed 
it should provide that the companies be bound 
to promptly discharge agents found rebating, 
and to refuse to employ agents so discharged 
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within one year. It was decided that the new 
compact should become effective when the sig- 
natures of fifteen companies had been obtained, 
at which time the present compact should cease 
to be in force. A committee of three, consist- 
ing of President John M. Pattison of the Union 
Central, Vice-Pres deat Dirwin P. Kingsley of 
the New York Life. and Manager Joseph Ash- 
brook of the Provident Life & Trust, was ap- 
pointed to formulate a new compact and to 
obtain the signaturesof companies. In connec- 
tion with the resolution providing for a new 
compact, the special committee of seven recom- 
mend the adoption of the following preamble 
which, without being very specific, nevertheless 
clearly points out what, in the estimation of the 
committee, are the causes for the trouble in the 
agreement. This preamble was adopted by the 
companies present: 

‘‘WHEREAS, The Anti-Rebate Compact was 
adopted in consequence of the recognition by 
all life insurance companies of the fact that re- 
bating had become a formidable and dangerous 
evil. As each company was supposed to have 
the power to regulate the conduct of its agents, 
it was conceived that the most effective method 
to abolish the practice was for each company to 
exercise this control by the adoption of a rule 
forbidding rebating; but as it was foreseen that 
this effort would be still more effective if the 
companies were to act in concert, the Anti-Re- 
bate Compact was formed, under which each 
company solemnly pledged itself to enforce a 
strict prohibitory rule. The penalty to an agent 
for the violation of this rule was the refusal by 
the companies signing the Compact to receive 
business from him for the period of one year 
As it was possible that in a limited number of 
cases an agent might claim that he was unjustly 
charged and shonld not therefore be made liable 
to the severe penalty imposed, a referee was 
selected to whom such cases might be referred 
for decision. It was a justifiable assumption 
thr" positive, authoritative instructions from 
the companies to their agents would be gener- 
ally obeyed, and that the penalty provided 
would deter the limited number of agents dis- 
posed to disregard and defy positive instructions. 
The appointment of a referee amply provided 
against unintentional injury to an agent un- 
justly accused. The only true conception of 
the nature of the Compaat was that its execu- 
tion depended solely upon the good faith of the 
several parties to it. If it could be supposed 
that it was not made in good faith, there was no 

ower, external or otherwise, to compel the per- 
stand Ba of its provisions. This Compact did 
not constitute rebating a dangerous practice, de- 
moralizing to the business and menacing its se- 
curity. That had become patent and was uni- 
versally conceded. An immediate and effective 
remedy was imperatively required. That indi- 
vidual action by the companies, or, better still, 
concerted action, would be the most effective 
method for eradicating this evil has not been 
disproved. But we are confronted by formal 
notice from a number of the companies that 
they have withdrawn from the Compact. 
Whether they are privileged under the terms of 
the Compact to withdraw, it is useless to dis- 
cuss. The Compact was voluntarily entered 
into by each company, and adherence to the 
pledge should be volunlary and not compulsory. 
It is not necessary to discuss the several rea- 
sons presented by the companies which have 
announced their withdrawal. A Compact ad- 
hered to by a limited number of companies, 
is not a Compact of all the companies, and can 
not, for that reason, serve the purpose of its 
original creation. But occasion is taken to re- 
affirm all previous declarations respecting the 
evils of rebating, and to impress upon each 
company its individual duty to do all in its 
power to eradicate a practice dangerous in its 
tendencies and which reflects dishonor upon 
the business of life insurance. Encouragement 
to such action is found in the attitude taken by 
representative agents in various parts of the 
country, as manifested by the earnest protests 
against the abrogation of the Compact unless 
such measures shall be adopted as will ensure a 
fair and honorable competition for business.’’ 


Contrary to general expectation, the action 
taken at the meeting of December 20 is a practi- 
cal reaffirmation of the platform upon which 
the original compact was formed, although tlie 
committee does not indicate what the intention 
isin regard to the appointment of a referee. 
Mr. Reed, who has been appointed trustee of the 
New York Life, will resign as referee and the 
appointment of his successor will probably de- 
pend upon the terms of the new compact. The 
important fact, however, is that the sixteen 
companies present were not prepared to aban- 
don the platform which provided for the dis- 
charge of an agent detected in rebating. These 
companies believe that had the original compact, 
based upon this platform, been carried on in 
good faith, it would have been effective to a very 
marked degree. 

It is not expected that the committee of three 
will have much difficulty in procuring the six- 
teen signatures, although what may be devel- 
oped in the future is, of course, a matter of con- 
siderable speculation. Nevertheless, it is prob- 
able that after the first of January, when the 
smoke of battle rolls away from the campaign 
for business which always marks the closing 
months of the year, that all the companies will 
be in much more conciliatory frame of mind 
and that many will be prepared to affix their 
signatures to a new compact. Just what com- 
panies are likely to sign the newdocument is 
not known, but it is believed that the New York 
Life will certainly be included and that possi- 
bly the Northwestern Mutual may be induced to 
join. The attitude of the Mutual, Equitable 
and Provident Savings is regarded as more un- 
certain. 

Among the interesting propositions discussed 
for the new year is a national association of life 
insurance officials to be organized for the pur- 
pose of holding meetings in New York and else- 
where at frequent intervals at which matters 
pertaining to the mutual interests of the com- 
panies will be discussed and acted upon. 

It is also interesting to note that there is some 
agitation in favor of effecting an agreement be- 
tween the companies upon a maximum first 
year’s commissions. It is thought that this 
might possibly be done and that under such an 
arrangement renewal commissions could be left 
open for competition between the different 
companies. The main point aimed at in agree- 
ing upon first-year commissions is to remove 
the present incentive to rebating during that 
year. Itisnot known whether this proposition 
will receive a favorable reception or not, but it 
is regarded by some very prominent underwrit- 
ers as an important step which might well be 
taken by all of the companies in concert. Pos- 
sibly at the same time an agreement might be 
reached in regard to the payment of bonuses, 
which all underwriters practically agree has 
been one of the main incentives to rebating. 


MUTUAL ‘RESERVE FUND. 
Tke Mutual Reserve Fund Life sends out the 
following to its policy-holders : 


‘*With the October call there was offered to 
you the option of exchanging the form of pol- 
icy under which your insurance is carried from 
one calling for an increasing rate of premium, 
to one that should provide a uniform rate of 
premium, either upon the basis of your original 
age of entry, or of your present attained age. 

‘‘We have refrained from calling your atten- 
tion further to this matter, excepting as we have 
corresponded with individual members, because 
it has been our wish toobtain the opinion of our 
membership, as far as possible, before doing so. 
We are now able to state to you that opinion, 
as indicated by the correspondence, and are 
pleased to be ableto inform you that it is favor- 
able to the change, and indicatés conclusively 
that such change will be generally accepted by 
the membership. There can be no question 
that with the general acceptance of the change, 





the interests of the Association and the indi- 
vidual members will be advanced, and the Asso- 
ciation will be placed upon the basis of stable 
rates, with ample reserve for maintaining the 
same, as distinct from the method of increasing” 
rates under which the insurance of the class to 
which you belong is now carried. 

‘‘We shall be pleased to give you from the 
home office full particulars in reference to the 
change, in the matter of your individual insur- 
ance, or to take it up with you through special 
representatives to whom the work of exchange 
has beenentrusted. Yours very truly, 

“Gro. D. ELDRIDGE 
“Vice-President.”’ 
BIRDSEYE TO GO TO CONNECTICUT. 

A. J. Birdseye, superintendent of agencies ot 
the Mutual Benefit Life, under Manager L. D. 
Drewry, has been appointed state agent of the 
company for Connecticut, with headquarters at 
Hartford. Mr. Birdseye came to Ohio from 
Newark when Mr. Drewry located at Cincin- 
nati. Until afew weeks ago his headquarters 
were at Cleveland, when he established his 
office in Cincinnati. Mr. Birdseye’s agency 
work has been efficient and marked with signal 
success. 


UNITED STATES LIFE MEN MEET. 

The district managers of the United States 
Life, twenty-five in number, enjoyed a very 
nice banquet at the Chittenden Hotel, Colum- 
bus, Saturday afternoon, when they met Man- 
ager E. W. Christy to talk over business mat- 
ters and things of interest in the line of life 
work in Ohio. The list of toasts and those re- 
sponding are as follows : ‘‘Acceptance and Re- 
turn Address for the Agents,’’ Colonel E. H. 
Gilkey; *‘What the Agent Should Do to Be Suc- 
cessful in His Work,” H. A. Van Heyde; ‘‘The 
Great Work the United States Life Is Doing in 
Ohio,’’ H. P. Bassett; “‘A Few Pertinent Sug- 
gestions on Closing Business,’’ W. A. Ross; ‘A 
Man's Chances in Life Insurance in Compari- 
son with the Profess ons and Other Lines of Bus- 
iness,’’ B. F. Downer; ‘‘The Beginner in Life 
Insurance,’’ Harry B. Waldo; ‘‘Farewell to 
1899,’’ L. B. Noland. Manager Christy madea 
neat little address of welcome, which was en- 
joyed by the boys, who think a great deal of 
their worthy state manager. 

BAD FOR THE ODD FELLOWS’. 

The secretary of the Odd Fellows’ Beneficial 
Association of Columbus, Ohio, sends out the 
following letter to members : 

“DEAR BROTHER—The affairs of our associa- 
tion have reached such a stage that it is impos- 
sible to continue in business. The board of 
trustees has endeavored to avert this calamity, 
but it cannot be done. 

‘‘The average age of our members is nearly 
60 years, and of our membership of 3,500 over 
3,000 are more than 50 years of age. 

‘We have $42,000 of death claims, for which 
we have made the present ten rate assessment; 
over $22,000 of death claims have accumulated 
since, and each week’s delay adds to our liabili- 
ties, so that it is important to act at one. 

“Under the laws of the State of Ohio all 
members of the association on Novy. 7, 1899—at 
which time the present assessment was made— 
are liable for the assessment, and if our associa- 
tion is dissolved through the court, the court 
may order the receiver to collect the assess- 
ments from the members who fail to pay. 

‘*There are two ways to dissolve the associa- 
tion: One by an action in court, when a 
receiver and master commissioner will be neces- 
sary, and a large part ot our emergency fund 
will be exhausted in the payment of costs and 
attorneys’ fees, and an assessment will be 
necessary on the members of the association to 
supply the deficiency, and the other method is 
by the mutual consent of the members of the 
association authorizing the trustees to expend 
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cleared up. 
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the emergency and management funds in the 
payment of the death claims, and save the 
costs, expenses and attorney fees. 

“There is about $40,000 which we can use for 
that purpose, and save so much assessments on 
the members, for we want to pay the widows 
and orphans of our brothers, whose death claims 
are pending, 100 cents on the dollar, and quit 
business honorably, as Odd Fellows shoujd do. 

“The trustees this day introduced a resolution 
to transfer the emergency and management 
funds to the mortuary fund, for the payment of 
accumulated death claims, and to wind up the 
affairs of the association by mutual consent of 
the members. 

“Will you give your consent to this propo- 
sition of the trustees? 

“Please sign the consent on the enclosed 
postal card and mail the sime at once, so we 
can have them, if possible, by Jan. 2, 1900—the 
next meeting of the board. Fraternally, your 
brothers. 

‘Signed—Edward Pryce, D. R. Williams, 
James McDerment, George J. Brand, A. Gard- 
ner, jr., John M. Broderick, Isaac M. Jordan, 
William H. Elston, 

‘Attest : W. C. WIKOFF, Secretary.”’ 

++ ++ 
THE COVENANT MUTUAL MEETING. 

The meeting of the Covenant Mutual of Gales- 
burg policy holders will be held today to decide 
whether they will transfer to the Northwestern 
Life Assurance Company of Chicago. The Cove- 
nant has always had a number of old assess- 
ment malcontents in its ranks, and they promise 
to raise a howl at this meeting. It can be said 
without the charge of exaggeration that Presi- 
dent Mabie and his lieutenants have had greater 
success In transferring assessment business in 
the Northwestern to the legal reserve vlan than 
was anticipated. He has already put $14,500,- 
000 of Northwestern business on the regular 
standard basis, and it is stated he will round up 
an even fifteen million or mor2 by the first of 
the year. If the Northwestern g¢ts the Cove- 
nant Mutual, and is as successful in transferring 
its insurance, President Mabie hopes to have a 
single company with at least $75,000,000 of level 
premium business by the close of 1900. If this 
can be accomplished, it will give about $12,000,- 
000 of assets. President Mabie figures on the 
securities earning 5 per cent interest. Owing to 
the selection against the two companies during 
the past few years on account of assessment in- 
increases, the death rate will probably be great- 
er, but it is expected the higher interest earn- 
ings will, to an extent, offset this. It is not the 
intention of the management to push for new 
business until the assessment insurance is well 


REBATING IN NEW YORK CITY. 

Some of the leading agents of conservative 
companies in New York City are becoming 
thoroughly aroused over the rebate question. 
Many flagrant cases of rebating have been 
brought to their attention, in which their inter- 
ests are so closely affected that they do not feel 
like sitting supinely by very much longer and 
losing business to the rebating agents. The re- 
ports in regard to rebating center mainly about 
the larger companies, and it has been apparent 
from the discounts that have been quoted, that 
during the closing months of this year a great 
many policies in the Metropolitan district have 
practically been given away. There is some 
talk of having the matter taken up by the local 
association of life underwriters, in which case a 
very liv. ly time is anticipated. From the state- 
ments which are made some of the general 
agents in New York it is evident that life in- 
surance brokers are making a practice of hand- 
ling large lines of insurance for their clients 
upon the lowest basis of cost, by transferring 
them from year to year from company to com- 
pany and obtaining large brokerages upon the 
first year’s premium, and dividing the proceeds 
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with the insured. It is this practice of twisting, 
combined with rebating, which has really ex- 
cited the greatest discussion and opposition 
among some of the general agents. In one or 
two cases the general agents, by combining 
their interests, have been able to prevent the 
twisting of these large policies, but in other 
cases have not been so successful. 

TRAVELERS’ SUED. 

Mrs Anna B. Wasey, of Detroit, widow of the 
late George E. Wasey, of the firm of Murphy, 
Wasey & Co., whose body was recovered from 
the Flint river on the night of Nov. 2, 1897, is 
the complainant in a suit against the Travelers’, 
in which she seeks to recover $12,000 in pay- 
ment for a life insurance policy held by her 
husband in the company, Thecompany claims 
that under the agreement in the policy, the 
complainant is not entitled to the money, as in 
case of suicide the policy was to be void. The 
company claims that Mr. Wasey deliberately 
committed suicide. This assertion is denied by 
the complainant. She contends that her hus- 
band was mentally affected and believed that 
he was a prisoner in the Oak Grove sanitarium 
at Flint. He brooded over this matter. When 
he saw his opportunity he sought to escape by 
swimming across the river. He was drowned in 
trying to do this. It is alleged that this was his 
purpose, and as proof it will be shown to the 
jury that before attempting to swim across, he 
hung his overcoat over a nearby stump. 

Eugene Ward, of Youngstown, Ohio, gets the 
district agency of the Mutual Life of New York 
for Trumbull & Mahoniug counties. 

R. W. Taylor, cashier of the New York Life 
at Cleveland, has been promoted to assistant 
manager and J. B. Stowe succeeds him as cashier. 


On the third anniversary of the elevation of 
E. W. Scott to the presidency of the Provident 
Savings, held last week, the agency force sent 
in applications for $5,000,000 of insurance. Of 
this sum the general agency of Wm. Boswell & 
Co., of Cincinnati, contributed $1,000,000. This 
was produced between Monday and Thursday 
morning of last week. 





“BIG FOUR” 


WISHES ALL ITS PATRONS 
AVERY 


MERRY CHRISTMAS 


—AND A—- 


HAPPY NEW YEAR. 


AND ANOUNCES THE SALE oF 


HO LIDA EXCURSION 


TICKETS 


VERY LOW RATES 
Dec 23, 24, 25, 30, 31 and Jan. |, 


Returning, good until Jan. 2, 1900. 





REMEMBER! 
CHRISTMAS COMES BUT ONCE A YEAR. 
YOUR FRIENDS 
WILL BE GLAD TO SEE You! 





CALL ON AGENTS BIG FOUR ROUTE. 
WARREN J. LYNCH, W. P. DEPPE, 
Gen’! Pass. & Tkt. Agt. A. G. P. & T. Agt. 
CINCINNATI. 
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ELASTIC CABINETS. 
ARRANGED FOR 


UNDERWRITERS’ OFFICES. 
Agents having sufficient business to warrant the in- 
stallation of independent office systems should corre- 
spond with the 


INSURANCE DEPARTMENT, 
THE GLOBE-WERNICKE COMPANY, - - — CINCINNATI, 





C. E.McBRIDE, Pres. G. ROBINSON, Sec’y 


The National Masonic Provident Ass'n, 


MANSFIELD, OHIO. 
Incorporated 1890. 
WEEKLY INDEMNITY: 
$3.00 to $30.00 for Sickness $1.00 to $60.00 for Accident 
Provision for Age. 


Is the only Company that has ever made a continuous 
success of the sick-benefit business, 


SOLICITORS WHO ARE MASONS WANTED. 





TON 
a4) 





CincINNAT! MILTON ny. OM, y 





Cincinnati 
To CHICAGO. 


Cincinnati 
To INDIANAPOLIS. 





VESTIBULED 
TRAINS. 
FINEST SLEEPERS 
IN THE WORLD. 











Cincinnati 
To ST. LOUIS. 


Cincinnati 
To TOLEDO & DETROIT. 














Best equipment and fastest line between 
St. Louis, Louisville, and Cincinnati. 

Through Pullman car service to New York, 
Baltimore. Philadelphia, and Washington. 

Pullman Buffet Parlor Cars between Cincin- 
nati and Columbus. 


O. P. McCARTY, G. P. A., CINcinNaATI, O. 
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The Western Underwriter 


Gummed Policy Labels. 


ANY SHAPE OR STYLE. 


In Red or Blue. In Gold or Silver, 


1,000............$2.75 RSs a rsa: Vaid $3.75 
2,500 ........... 8075 2,500 5.50 
Ra: 5.50 eee 
10,000............ 9.00 10,000... 12.50 


Special prices quoted on larger quantities. In ordering make copy 
full and exact. 


The Western Underwriter Co. 
CHICAGO. CINCINNATI. 





HAVE YOU WRITTEN TO 


The Fidelity Mutual Life Insurance Company 


about its PROGRESSIVE AGENCY SYSTEM, which recognizes merit 
through promotion and increase of income? 
FIDELITY INSURANCE IS ADAPTED TO EVERY MAN AND 
CAN BE SOLD BY ANY MAN! 
Policies are suited to all classes, physical conditions and hazards. 
Advance Dividend, Term, Limited Payment, Annuity, Disability, 
Joint Life, Endowment Whole Life, and Instalment Insurance on a 
MUTUAL PROFIT-SHARING PLAN, with dividend, extended and 
paid-up insurance, nonforfeiture, loan, and other modern features. 
No company during its 21 years equaled the FIDELITY in pros- 
perity and progressiveness. 
We help Agents to be successful, and want Intelligent, Energetic 
Men throughout the country. 
WRITE FOR AGENCY TERMS TO 
ALEX. McKNIGHT, Vice-President, 
The Fidelity Mutual Life Insurance Company, 
PHILADELPHIA. 


L. G. FOUSE, 
President. 





THE 


Metropolitan Life Insurance Co. 


(Incorporated by the State of New York.) 
“The Leading Industrial Insurance Company in America.” 


Is represented in all the Principal Cities of the United States 
and in Canada. 


The Payment of over Two Hundred Death Claims Daily 


TELLS OF THE GOOD IT DOES. 
INSURANCE IN FORCE OF NEARLY $700,000,000 


Attests iis Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED. 


Any honest, capable and industrious man. who is willing to begin at the bottom 
and acquire a complete knowledge of the deta 1s of the business by diligent study and 
practical experience, can, by demonstrating his capacity, est ablish his claim to the 
highe-t position in the field. It is within hi. certain reach. The opportunities for 
merited advancement are unlimited, A!l needed explanations will be furnished u: on 
applicati m to the Company’s Superintendent: in any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, New York City. 








OFFICERS. 


J. J. THompson, Cashier and Ass’t Sec’y 
JAMES S. ROBERTS, Ass't Secreiary. 


Joun R. HEGEMAN, President. 

HALEY FIsKke, Vice-President. 

GEorGE H. Gaston, 2d Vice-Pres'’t. JAMES M. CRalG, Actuary. 

GEORGE B. WOODWARD, Secretary. Hon. STEWART L. WoopForD, Counsel. 
THOMAS H. WILLARD, Chief Medical Examiner. 








LIFE AGENTS! 


Take The Life Underwriters’ Supplement 


As an auxiliary to your regular insurance paper. 

Prepared especially for the field man. Treats on Life Insurance 
exclusively. Semi-technical and educational in 
character. NO NEWS. 

MONTHLY - - $1.50 PER YEAR. 

164 La Sallie St., . - CHICAGO, ILL. 





Western Salvage. Wrecking Arency 


Handlers of all kinds of 


FIRE AND MARINE SALVAGE, 
Nos. 201 and 209 Madison Street, 


a] 


| 
5 ‘ 
xz 
y 
» 
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CHICAGO. 
SAMUEL GANS, Manager. 
Main Express 275 
MARYLAND CASUALTY CO., 
Capital paid in cash Sans : 8$750.000 
Surplius 600.000 
Writes desirable contracts covering 

Employers’ Liability, Workmen’s ee 

Individual Accident, Plate Glass, Elevator, . -} INSURANCE 
Automatic Sprinkler, and Steam Boiler . 
Guaranteed Elevator and Steam Bvolier Policy Holders. 
The Strongest Casualty and Accident Company. PRODUCING AGENTS WANTED. 
908 New England Building, Cleveland, Ohio. 
3 Masonic Temple, Cincinnati, Ohiv. 
INDUSTRIAL 
LIFE INSURANCE POLICIES. 
sikcheti of : Policies Easy to Sell. 
cinsatran fF Amounts $15 to $100,000. 
The Prudential Insurance 

Company of America. 

Home Office, NEWARK, N. J. 
HENRY BOHL, ‘Sup’t of p't of Agencies, Ohio and Indiana, COLUMBUS, 0. 


Long Distance Telephone, 
BALTIMORE. 
Surplus to Policy-holders $1,350,000 
Public and Landlord’s Liability, Teams, 
The Highest Grade and Most Thorough niaiians m of Inspections 
BROWN & WATSON, General Agents Ohio and West Virginia, 
ORDINARY and 
BOTH SEXES, AGES 1 TO 70 
AGENTS W) WANTED. 
JOHN F. DRYDEN, Presivoent 


_ FF _.e —_/aitinental Assurance Comp nay 
= ie OF NORTH AMERICA. 

Cash Capital and Surplus, $260.000.00 
General Offices, DETROIT, MICH. 
ACCIDENT, HEALTH AND PLATE GLASS 
INSURANCE. 


Write for circulars on New Up-to-Date Accident 
and Health Policy. 


Pay 104 WEEKS for ACCIDENT: 26 WEEKS for 
d/CKNESS, and covering over 200 diseases. 


ACTIVE AGENTS WANTED. 
Cincinnati Office, $29 Pike Bldg. 
Cleveland Office, - 224 Hickox Bldg. 


EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, Ltd. 


OF LONDON, ENGLAND. 


Appleton & Dana, Managers and Attorneys United States Branch 


Original and Leading Liability Company. 


EMPLOYERS’ LIABILITY, 
Livy 











ELEVATOR LIABILITY, 
m 





PUBLIC LIABI . TEAM LIABILITY. 
GENERAL BIABI iry, WORKMEN'S COLLECTIVE, 
PERSONAL "ACCIDENT INSURANCE, 


TOTAL AVAILABLE RESOURCES, = = $5,382,620.00. 


GENERAL AGENTS: 


B. M. & GEORGE D. ALLISON, Southern Ohio and Tennessee, 
49 East Third Street, Cincinnati, 0. 
PACKER & CLARK, Northern Ohio, 208 Superior Street, Cleveland, O. 
ROBT. ZENER & CO., Indiana and Kentucky, 
Talbott Block, Indianapolis, Ind. 
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PROVIDENT LIFE AND TRUST GO, 2ui2o2sSmt. Seto se 
7 Magdeburg Fire tn Co. 


INSURANCE IN FORCE, - - - - $122,735,550.00 die ekklesia deabeibibinite 
EC Sig? a eS ge ei 37,395,017.01 MAGDEBURG, GERMANY. | 
eee. P. E. RASOR, United States Manager. AD. DOHMEYER, Ass’t Manager. 


VIDENCE of the skillful and faithful management of this Company is found in its ’ . cc a , , _— 
E exceedingly low expense rate, and the remarkably favorable rate of mortality. United States Branch. 71 WILLIAM ST.. REW YORE. 


For the full period of its existence, the death rate has been only .61 of the rate indica- 


ted by the ¢ sory tery ys howe FREDERIC P. Oncort, President Central Trust Co., of New York. 
The Provident Life and Trust Company has been conducted in accordance with ae are . =. A y , 
the idea that Life Insurance is a sacred trust, and the best management that which | ERNST THALMANN, of Ladenburg, Thalmann & Co., Bankers, New York. 


secures permanence, unquestioned safety, moderate cost of insurance, fair and liberal WILLIAM ALLEN BUTLER, of Butler, Notman Joline & Mynderse, Coun- 
treatment of policyholders, and which best adapts plans of insurance to the needs of lad ‘le ag pee N ae k ~ ; “< ho 
the insurer. That the Company has not been excelled in accomplishing these results sellors-at-Law, New York. 


is matter of record. ni : 
HENRY FOWLER, General Agent for the Western States 
° nd ith A e | 2 7 i . . my 

Correspondence wi gents solicited 171 La Salle St., CHIcaco, ILL 


WILLIAM D. YERGER, Generar Acent Western Onio, HARRY E. EVERETT, Special Agent, 
ee ee a ee eS ee Ohio, Indiana, Michigan, 171 La Salle St., CHr1caco, IL, 


. S. SAFF ° A ‘ 2D TP ’ . . 
ore SE en ue a CLEVELAND, ono. | FRED. RAUH & CO., Agents, - - CINCINNATI, OHIO. 


m Western and Southern Life Insurance Company, 


OF CINCINNATI, O=FZIOC. 
PAID-UP CAPITAL, - - - - - - - - - - - - - $100,000.00 
W. J. WILLIAMS, Secretary. ik GOOD LIVE AGENTS WANTED. 





ANDREW M. 7 mei SAMUEL QUINN, WILBUR 8. WYNN, 


says vote sintoftow. —_seoretaryend ere. MO EYQ] Reserve Fund Life Association 
THE STATE LIFE INSURANCE COMPAN a1 ane. eset 


FREDERICK A. BURNHAM, presivent 
The largest and most progressive Old Line Company in the world for its age. Mutual Reserve Building, New York City 
insurance in force December 31. 1898 $17, — 000 


U li liabitit d out of the b wh 6.247 
amet wth A State of tadianater the , all its policy-holders 168. 000 L I F bE I N S U ina A N C E 
No other Company can furnish as great a record for its first five years ON PURELY MUTUAL BASIS, 


The State Life Insurance Company is incorporated under the new legal reserve 
compulsory deposit law of Indiana, which is acknowledged by the best insurance WITH FU LL RESERVE. 
authorities to be the most complete law for the protection of the policy-holder ever 
enacted 1n this or any other country. 
Under this law the Company is required to maintain the full legal reserve on all 1881. @ RESULTS UNPARALLELED. © 1899. 
its policies, according either to the American Experience Table of Mortality and 4 
per cent. interest, or the Actuaries’ Table and 4 per cent. (the highest legal standards " P , " aa — 
recognized), and to deposit with the Auditor of State in certain prescribed securities Total Death Losses Paid by Mutual Reserve Fund Life Association 


pes ally an amount equal to such reserve ; thus it safeguards the funds contributed sine ranis i . 
by policy. holders Grst. by defining the class of securities they shall be invested in, sence organization, oes 
econd, by requiring rhat the State Department shal! be the Custodian of the same. FORTY MILLION DOLLARS. 
The Company issues all forms of life and endowment insurance, annuities, guar- A s . 
anteed installment and investment bonds. with loan, cash and paid-up values, exten- Competent men can secure liberal contracts by applying 'o the Home Office 
sions, etc. New and desirable territory for capable men. Contracts direct with the company. or to any of the Managers or General Agents 


2 
The Springfield, 
= UNASSACHUSCIS MUTT LIC MISUT ATIC UO mss: 
INCORPORATED 1851. 
Assets Jan. 1, 1899, $22,035,448.27. Liabilities, $20,075.945.11. Surplus, $1,959,503.16. 
Definite paid-up and cash surrender values written in every policy. 


JOHN A. HALL, President. HENRY M. PHILLIPS, Secretary. 
CINCINNATI OFFICE: 201 Johnston Building. - F. C. CROSS, Manager. 





— THE— 


Metropolitan Plate Glass 


INSURANCE COMPANY 
OF NEW YORK. 


The Best Diy 
C DES (YE ov 


Policies, Zt Gs" Commissions, 
es anid Commissions 


OF NEW YORK. 


The Best 





CHARTERED 1874, 
Oldest New York Company in its Line. 


Assets, Jan. 1, 1899, - - $511,914.69 
Capital & Net Surplus, Jan.1,1899, 362,117.96 


EUGENE H. WINSLOW, President. 
DANIEL D. WHITNEY, V -President 
S. W. BURTON, Secretary 


~—— GEO. H. OLMSTED & Co., Cleveland) state 
- FRANK J. MACKLIN, Columbus, f Agents: 


ACTIVE AGENTS WANTE 


KIMBALL C. ATWOOD, SEC’y, 
290 Broadway, - - - NEW YORK. 








ASSETS, over i * ° S750,0C0O0O 
Surplus to Policyholders, . . 350,000 
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5ist ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE 


U. S. Net Assets . 
Liabilities .. 
Surplus 


Cincinnati General Agency: | 
J. M. DE CAMP, General Agent Ohio, Indiana, Kentucky, | 205 LA SALLE STREET, . 


Tennessee, Arkansas and West Virginia. 





este 
Income 


The Largest 
Insurance Company 
in the World 


ese 3 Insurance and Annuities in Force - 





Disbursements - - - - - 


Reserve Liabilities - - . 
Contingent Guarantee Fund - 
Dividends Apportioned for the Year 





COMPANY. 


$9,703,581.65 
4,857,665.56 
4,845,916.09 


Northwestern Department : 


CHICAGO. 


WILLIAM S. WARREN, GEO. H. MOORE. 


Resident Secretary. 


; . . 
JOHN V. THOMAS. ; Ass t Secretaries. 





CONDENSED STATEMENT FOR 1898 


a Re ee : - $ 55,006,629.43 
35,245,038.88 
Assets, December 31, 1898 . . 277,517,325.36 — 
233,058, 640.68 
42, 238,684.68 
2,220,000.00 
971,711,997.79 ese 


RAAAADAAALAFSASS AAAADAAABADAAAAAAAAAAAASADAAAADAASS AAADABAADAAASAS AAAS AObeaS 


—~—===THIRTY-FOUR YEARS OLD.==-- 


Millers & Manufacturers 


Minneapolis, Minmesota. 
F. S. DANFORTH, Secretary. 


C. B. SHOVE, President. 


F. K. HOGUE, Toledo, Ohio, = - 


1876. 1899. 
STRONGER AND BETTER THAN EVER. 


TheONlIO MUTUAL 


FIRE INSURANCE CO. 
OF SALEM, me 


An Agency Company Confined to Ohio. 


“MAXIMUM SECURITY—MINIMUM COST.” 


J. R. VERNON. Secretary. | 


CHARTERED 1851. 


Richland 


Mutual Insurance Company, | 


MANSFIELD, OHIO. 


«, DIRECTORS 
N.S. Reed, J. W. Jenner, 
J. C. Larwill, G. A. Clugston 
H. R. Smith, H. Cc. Hedges J. A. Rigby. 
Assets, $1,600,000.00. 


H. R. SMITH, Pres’t. R. SMITH, Sec’y. 


W. W. Cockley, 


A.C. Cummins, | 


Insurance | 
Company 


J. J. HUSS, Ass’t Secretary. | 


- General Agent for Ohi 0. 


| 1846 — TH 1899 


Western Mutual 


FIRE INSURANCE CO. 
OF URBANA, O. 
WRITES OHIO BUSINESS ONLY. 
Fifty-Three Years Continuous and Successful Operation. 


W.R. ROSS, President. C. A. ROSS, Secretary. 
E. T. OPKANE, Ass’t Secretary. 





Incorporated April 17, 1876. 
Began Business October 2, 1876. 


THE CENTRAL MANUFACTURERS 


MUTUAL INSURANCE CO. 
VAN WERT, O. 


Liability of Members to Assessment, $341 435.10. 
Total Cash Assets $108,615.32. 


Net Cash Surplus 860,086.93. 


H. V. OLNEY, Pres. 


CAPITAL 
Reinsurance Reserve 89,283 86 
Commissionsoua Uncollected Premiums, 2,850.22 
Losses Adjusted not due $8, 400.56 
Unadjusted Losses 15,519.00 
Contested Losses 


Losses Paid Since Organization 
Dividends Paid since Organization 


eee 


OF NEW YORK 


RICHARD A. McCURDY, 


President 





Annual Statement, December 31, 1898. 


ASSETS....... $524,866.96 


LIABILITIES. 
$100,000.00 


2,500 00 $218,554.56 
$306,312.40 


$1,182.829.86 
159,191.24 


Surplus over all Liabilities 





F. W. PURMORT, Sec’y and Treas. 


J. W. WAGNER, Pres. 


TWENTY-FIVE YEARS OLD. 


TNE MANSFIELD 


MUTUAL FIRE INSURANCE CO. 


OF MANSFIELD, OHIO. 


Premium Notes, $500,139.00. 
Net Cash Surplus 823,575.91. 


J. M.Cook, Sec’y. 


Transacts an Agency Business in Ohio. 





Nineteenth Annual Financial Statement 
OF THE 


| Manufacturers’ & Merchants’ Mutual Insurance Co. 


ROCKFORD, ILLINOIS. 


H. W. PRICE, PRESIDENT F. F. WORMWOOD, TREASURER. 
GEO. B. KELLEY, vice-rPres GEO. W. CARSE, secreTaRY 


JANUARY 1, 1899. nil 
ee “as , F $ 66,4 
ASSETS [Sontingcnd i : 35,466.60 
$419,968 08 
Surplus above all Liabilities. $370,512 St 
Net Cash Surplus, $17,045.61. 
Losses paid since organization “corrected” 
Scrip Dividend paid since organization. 


| Cash Dividend paid since organization 
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